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= The Prudential Insurance Company of America 
¢; FORREST 'F. DRYDEN HOME OFFICE 
PRESIDENT NEWARK, N. J 
INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 
Coc IOC 2) aes r —oc 2C 
f) 1792 
‘ D 179 
Great Eastern Casualty Company | = 
= Organized 1892. 
= No. 55 John Street, New York. 
= The New York Insurance Department in a recent 
= examination says: 
m “While the business of the Company has in- Insurance Cite any of 
creased, its liabilities have borne a decreasing 
ratio to the admitted assets and the surplus a ° ORTH ERI A 
corresponding increase in the ratio to liabilities. 7 
Aa growth of the Company, therefore, has been PHILADELPHIA 
healthy. 
“The affairs of the Company are being effi- ' 
ciently and conservatively conducted. Liberal 
reserves have been set aside for ——s A G E 
losses and other liability items, and policy ‘ ‘ P aay 
holders are being accorded fair and equitable Any institution to survive—must serve. To 
treatment.” . the discriminating mind the Insurance Company 
OVER FOUR MILLION DOLLARS PAID IN of North America’s 127 “growing” years sug- 
CLAIMS. I gest the ultimate of service. 
i CASH. CAPITAL, $350,000.00 9 wr. a $33,000,000 
apita 4,000,000 
SURPLUS TO POLICYHOLDERS, $571,753.36 Secsins ts Dein Oi $2'900°000 
[= LINES WRITTEN The Oldest American Stock Insurance Company 
E : Metropolitan Managers Marine D. t 
3 ACCIDENT —HEALTH (Commercial and Darby, Hooper & McDaniel Platt. Fuller & Cor 
‘S| Industrial)}—_BURGLARY—PLATE GLASS— 59 John Street 27 William Street 
— AUTOMOBILE—TEAMS and GENERAL LIA= Brokerage and Service Department 
| BILITY. CHARLES F. ENDERLY, Mgr. 
'¥ Agency applications will be considered for | ws wee” 
Ms unoccupied territory. U eIRE avromeamn ieialnis 
i 
JST: mT >>> oo 
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FIRST RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of over three millions a year 

and have a particularly attractive proposition for men 

with clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING,. Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 





SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 


v Ay; Ss 
Gabisbeal arity ae) 
Xo ¥ : 
oH a ’ 


Insurance in Force 


$43,000,000.00 


1c ; 
SIMennernn: 


HARRY L. SEAY, President 
J. W. HURST, Jr., Secretary 

















GHEHOHOUEQUGOOCHOUEUGEROUGUDSGOROGROGOOHSODONOGUAOSOGHORGAHGUOGROGHOQORCCOUHUNOONOGED! 








The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 


IFE INSURANCE COMPANY 


OF FOSTON “SSSACHUSETTS 


high on the list 


CAPABLE AGENTS WANTED 











FIREMAN’S FUND INSURANCE COMPANY 


Be $ 
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THE HOME OF SERVICE 
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INSURANCE PAID FOR NINETEEN-NINETEEN 


$'°72,000,000.00 





BANKERS LIFE COMPANY 


DES MOINES 


GEORGE KUHNS, President 











NATIONAL FIRE 


INSURANCE UNDERWRITERS 
OF PENNSYLVANIA 


Cc. H. MILLER, Pres.-Treas. W. P. LEWIS, Secretary 
FINANCIAL STATEMENT 
JANUARY Ist, 1919 


: ASSETS 
Municipal Bonds and Stocks:(Market Value) 
bh on hand and in ban 
Premiums in course of collestion 
Interest accrued...... a ee a rae rt re ANT 
Furniture and Fixtures , 


Reserve for unpaid losses 


.000.00 
Reserve for unearned premiums 183,263.69 


$191,263.69 
259,268.10 
$450,531.79 


JAMES R. SKINNER 


Managing Underwriter 
EVANS BUILDIN WASHINGTON, D. C. 


Risks accepted throughout U. S. and Canada 
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COMMONWEALTH 
CASUALTY COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH INSURANCE 
AUTOMOBILE and TEAMS INSURANCE 


NO OTHER LINES BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING BUSINESS and 
FINANCIAL STRENGTH 





EVERY INSURANCE MAN 


™ Who travels as Solicitor, Auditor, 
kom cKS 
fey 
“ ) 
Go 
OS 


Inspector or Adjuster is 
Mons TO THE 


ELIGIBLE 
Iowa State Traveling Men’s Association 


“Oldest and Best’’ 





Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May Ist, 1920, for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 











National Life Insurance Company 
of the Southwest 


The company to represent in New Mexico and Arizona 
“*More days of Sunshine’’ 


For attractive agency proposition Write 


E. T. CHASE 


Secretary €F General Manager 
ALBUQUERQUE, NEW MEXICO 

















Look! 
Listen! 
A Michigan Company 


for 


Michigan People 


Stop! 


Liberal Contracts to Live Agents 


Up to the minute policies. Write us. 


Detroit, Michigan 


ELMER RB. DEARTH 
President 




















CHAIRMAN 


On. SCALINI Gr. Uff. Dott. ENRICO, Senatore del Regne, Director of 
the Banca Italiana di Sconto_ Chairman of the Societa Petroli d’Italia. 


VICE-CHAIRMAN 


TEDESCHI Ing. Comm, GIACOMO, Director of the Banca Commerciale 


Italiana. 
DIRECTORS 


BATTAGLIA Dott. LUIGI, Director of the Stabilimento di Castellanza 
della Societa Ligure Lombarda. 


BINDA Ing. Cav. ACHILLE, Director of the Societa an. Bertelli, Crippa 
etc. 


ON. CANDIANI Dott. Comm. ETTORE, Chairman of the Federazione 
Commerciale Industraile Italiana. 


On. CANZI LUIGI, Senatore del Regno, Chairman of the Banca Com- 
merciale Italiana. 


FINZI Comm. ANSELMO, Director General of the ‘‘Italica Grandine.”” 





MILAN INTERNATIONAL REINSURANCE CO., LTD. 


Registered Office: Roma 


Head Office: Milano (Italy) 4—via Victor Hugo 


United States Managers: WILLCOX, PECK & HUGHES, 3 SOUTH WILLIAM STREET, NEW YORK 


Deposited in United States: One million of dollars 


BOARD OF DIRECTORS 


GALAZZI Cav. ERNESTO, Director of the Banca Italiana di Sconto. 
MARIANI Comm. LEONE, Reggente of the Banca d'Italia. 


POGLIANI Comm. ANGELO, Managing Director of the Banca Italiana 
diSconto. 


RASTELLI Dott. Comm. PIERO, Director of the Reale Assicurazioni 
Vita and of the Banca Commerciale Italiana. 


SCALINI Dott. Comm. GIUSEPPE, Director of the Banca Lariana di 
Como. 
AUDITORS 
BENZONI Rag. GERMANO—BROGGI CARLO EDOARDO— 
CATELLI Cav. ANGELO—DOLCETTA Dott. Cav. BRUNO—ROSEO 
Dott. GIAN GIACOMO. 
AUDITORS (acting) 


CAVALLI Prof. Comm. CARLO—DE PAOLINI Cav. PIETRO. 


MANAGING DIRECTOR 
Comm. ANSELMO FINZI. 
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Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. |. 


15 William Street 


Horace R. Wemple 
President 


New York New York 








Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 


Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 








V. A. YOUNG, Supreme President, LAWRENCE, KANSAS 











Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
guaranteeing a fixed monthly income to 


Annuities Certificates en family in event of death or to your- 
se 


- — in case of disability or old age. 
Life Certificates 10 year term, Whole Life and Endowment Plan. 








* . ° : : uaranteein rotec= 
Combination Sick, Accident Annuity fon “against loss of 
- aga time from sickness 
and Funeral Benefit Certificates or Accident and#a 

Funeral Benefit Paid 
on death from any cause. 











PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 


An up-to-date progressive association possessing the strong features of | 
adequate rates (American Experience Table of Mortality, 4 per cent) and | 
Economical Management. | 
INSURANCE IN FORCE $15,000,000.003 MONTHLY INCOME ANNUITIES | 


Live Men Can Double Their Income | 


selling our | 


MONTHLY PENSION BONDS 


(copyrightea) 





Under our Service Pension Contract 


The LaFayette Life Insurance Co. | 
LaFayette, Indiana | 
| 


W. W. LANE, Secretary. A. E. WERKHOFF, President 





Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with the 
undersigned company on salary, expense and. 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 














A report of an Examination of the 


FORT WORTH LIFE 


of Fort Worth, Texas 


made in Feb. 1918, by the Insurance Commissioner of 
Texas, concludes: 

“‘We are impressed that the management of this Company is entitled to 
commendation in that it is apparent that at the present time, as well as in 
the past, their aim and intention is to conduct a clean, legitimate, and 
profitable business, both as regards Stockholder and the Insuring Public 
and that the steady advancement herein exhibited is due in a very great 
measure to the aforesaid conditions.” 


Admitted Assets Exceed One Million Dollars. 
Agents wanted for good territory in Texas. 


S 





ESTERN ASSURANCE 


COMPANY 
OF TORONTO | 


Incorporated 1851 | 
FIRE, EXPLOSION—RIOTS CIVIL COMMOTIONS AND 
STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1919 


SE Oe oda alesieineeehiewawseswuiseinenisweiioes $4,693,580.53 

SURPLUS IN UNITED STATES............-c00s: $1,733,616.33 

TOTAL LOSSES PAID IN UNITED STATES FROM | 
1874 TO 1916 INCLUSIVE............-.seee eee $45,098,883.86 | 








EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 



































, A. J. SABATH, President 





CHICAGO BONDING AND INSURANCE. CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


SS WRITES 
- Fidelity and Surety Bonds Plate Glass General Liability 
RENGTH Accident and Health , Burglary Elevator 
¥ INCERITY | Monthly Payment Automobile. Liability—Property Teams 
CHICAGO Damage and Collision 
pon ana Licensed by the United States Government, the District of Columbia, and the following States: 
In ce Illinois. Iowa, Kangas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 
Pennsylvania, Kentucky, Wisconsin, Maryland, Nebraska, West Virginia. 
Co A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 


outlined by its own Officers and Directors in co-operation with its own agents. 





O. F. ROBERTS, Vice-Pres. & General Manager 
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NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. pane. GUSTAVUS B. HOLT, Special Agt 
50 Rishon Ave, Detoke Mick 72 Kilby Street, Boston, Mass 
FRANK G. DELA HUNT, 





W. P. RAY, Special Agent 
Tere Hatt, Ind. 720 Racine Seeet, Wis 
ERIK LINDSKOG, Special Agen 
©. C. CRAND W. 
o. c ALL, Special Agent 7 W. Lake St. Mianeapo 
RICHARD W. WETZEL 
1526 Bryden Road Columbus, Ohio 








| 
| 
| 
| 


The Company that 


LEADS THEM ALL IN KANSAS 


ANNOUNCES OVER 


$28,000,000.00 


In force on December 3], 1919 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA 





KANSAS 

















WANTED: PRODUCERS OF GOOD BUSINESS IN 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIANAPOLIS. INDIANA 
SALESMAN OPPORTUNITY 


Wecan use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 























WANTED 


P oducers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY = = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 


Sold by—DETROIT CASUALTY COMPANY - - DETROIT, MICH 





(Same Management as Federal Casualty Company.) 








THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established * 1869 





LONDON GUARANTEE & ACCIDENT CO., Lid, Sewaano' 


Head Office: CHICAGO, ILL. PF, W. LAWSON, Gunes Manager 





F. J. WALTERS, Resident Manager, 55 Jone Syert. New York. 
STOKES, PACKARD, no eal & SMIT 
a4 "Walnut Street, Philadelphia, Pa. 


esident Manag 
ELMER in LORD & CO, iesidene Mauagers 145 Milk Street, Boston, Mass. 














The greatest automobile 
state in the Union today 
is Ohio. 


The largest and strong- 
est automobile insurance 
company in Ohio is 


The Great American 


Full coverage automobile insur- 
ance at reduced rates. 





























LE ROY, OHIO 


Net Amount of Unpaid Losses and Claims........ $188,521.78 
Reserve for Unearned Premiums................ 2,853,032.68 
Federal, State and other Taxes due and accrued . 70,086.10 
AE Gthes’ Clair cco loss sons se aeitacedecsedts 33,708.90 


F. H. HAWLEY, President 


OHIO FARMERS INSURANCE COMPANY 


STATEMENT DECEMBER 31, 1918 
New York Basis 


Organized 1848 


Reserve for Emergencies $125,000.0C 
Net Surplus 1,366,077.93 
Surplus to Policyholders............. PERSE - 
ROMER AAGOs. «os ook kc cccncccuetacsaxasse 


Cee ereeeeee 





1,491,077.93 


~ $4,631,427.39 
W. E. HAINES, Secretary 











Surety and Fidelity Bonds 


Casualty Insurance 





American Bonding and Casualty Company 


_—s ae 
— BONDING 
AND 


CASUALTY COMPANY 
SIOUX CITY 





Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 


Over $850,000.00 in approved securities on 
deposit with Iowa Insurance Department for 
protection of policyholders. 


Assets June 30th, 1919 - $1,707,890.53 


The unprecedented growth of this company is 

evidence of the quality of our Service. Agents 

are invited to avail themselves of this service 
where we are not represented. 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


Oyivem aktnateiwsemm Gort 


of Service 


Losses Paid over $174,000,000 











MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If so, 


eee eee" WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees” 
.. FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 4:aéatad nd ami a nomdltam ams uk end cel enced cl od 
» SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Sompony will pay direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
ee the period of disability. Can insurance do MORE? 
And WHY should any man be satisfied with a policy.that would do 
less? «+ = * ia Ween ae 

Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 
oe Kansas, Michigan, Ohio and the District of Columbia. 

ress: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 














PORTUGAL SPAIN 


J. FORCADA 


Manager of the firm J. Forcada & Co. 





INSURANCE & REINSURANCE BROKER 
Foundator-Manager of the ‘“SOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 
of the Portugues Companies: 
A COLONIAL & OCEANO 
Agent of the Foreign Companies: UNITE; UNIVERS; 
ILLE DE FRANCE; NORDISK, ETC. 


Results obtained by ‘“‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda., on account of foreign Companies, 
from January 1917 to 31st December 1918 

Premiums... . $2,215,483.74 
Losses paid.......... $ 599,909.42 
SUEPINS. «040% . $1,615,574.31 


Results obtained by the Companies ‘‘A COLONIAL” & 
*“OCEANO’’, from June 1917 to 31st December 1918 


A COLONIAL OCEANO 
Premiums... .. . .$2,453,862.66 $494,684.08 
Losses paid..... . .$1,673,549.68 $140,376.03 
Surplus..........$ 780,312.98 $354,308.05 


Agents and correspondents in all the principal towns of 
EUROPE, AFRICA & BRAZIL. 


LISBON, 12-13 PRACA DE MUNICIPIE. 

















THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An ‘‘Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested. 











——— 





oe 





Kristiania Shipping, Insurance and Trading Co. A/S 











Managing Director (Insurance Branch): H. C. O. Siecke (British Subject) 


KRISTIANIA. 


Insurance and Reinsurance Managers and Brokers. 


Facultative Reinsurance and Obligatory Treaties Negotiated. 


TELEGRAMS: ‘‘CLARO”’, KRISTIANIA. 


—— 
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Insurance Accountants and 
Auditors 
Consulting Actuaries 


25 CHURCH STREET 
NEW YORK 





CHICAGO 
Insurance Exchange Building 


NEWARK 
Firemen’s Insurance Bldg. 


SAN FRANCISCO 
Call Building 


We study your problems. 


Our unusual opportunities 
coupled with our practical 
insurance experience have 
provided us with the 
solution. — 


We always effect economies. 


Telephone us Cortlandt 5455. 
You incur no obligations in 
talking this over with us. 


JOSEPH FROGGATT 


President 





JOSEPH FROGGATT & CO. 








Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
STATEMENT en 1,1919 


$5, 000,000.00 


FOR ry 5 LIABILITIES 


1B. 335i 12.92 


3 s Si 


10,619,509.09 
30,851, ‘O22. O 1* 


*Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1918 


United States Government Liberty Loar bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, California 


Western Department 
WALTER H, SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monree St., Chicago, Ill. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Marine Department 


WM. H. McGEE & CO., Gen’l Agts. 
15 William Street, New York City 














We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 
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PUBLIC LIFE INSURANGE 60. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


LOUIS NAROWETZ, President 


108 So. La Salle Street CHICAGO, ILLINOIS 














HOME LIFE INSURANCE GO. 
' 256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, President 


The 59th Annual Report of the Home Life Insurance Company shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand -was in dividends. The influenza pneumonia epidemic 
caused an abnormal- mortality greater than any experienced in the Com- 


pany’s history,. but. notwithstanding this the assets show an increase of — 


more than 4% and are now over Thirty-Six Million Dolfars. ; 
The total insurance in force was increased during the year 8.6% and is 
now nearly One Huadred and Fifty Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 








256 Broadway, New York, N. Y. 





eneral Accident 


FIRE AND LIFE 













RR 
FREDERICK RICHA 2DSON, United States Manager 


GENERAL BUILDING - 4T! & WALNUT STS. 
PHILADELPHIA 


E. ASSURANCE CORPORATION. Lid. 





EVERY LIFE MAN KNOWS 


the encouragement of working in a successful atmosphere. 


The Great-West Life during the year 1919 experienced the greatest success of 


twenty-seven successful years. 


In short, for these unequalled Policies there is an unequalled demand. 
Investigate. 


THE GREAT-WEST LIFE ASSURANCE COMPANY. 
HEAD OFFICE — WINNIPEG, MANITOBA 








FOUNDED 1865 


The PROVIDENT LIFE 
and TRUST COMPANY 


OF PHILADELPHIA, PENNA. 





The farsighted “ Maturing Policy” of the 
Provident is in accord with the Spirit of the Age. 


It protects your own declining years. You 
can make it “Shark proof” if you die. 





Northwest Corner Fourth and Chestnut Streets 























The Agents of the 
NEW ENGLAND MUTUAL LIFE INSURANCE CO., 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the 
War, with Determination to give that Generous 
Service which is making Life Insurance 


A Universal Necessity 














THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES / 
The Original Woman’s Order on Adequate Rates ° 
Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of ‘Merit : 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for its Needy Sick 
Its Reviews Are-Social Centers. 


Miss Bina M. West, Miss Frances D. Partridge, - 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 


ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 









Greatest Illinois Company 











nt . ltl lCUrPrKltCY 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THe Specrator, 
amounted for the year ending January I, 1919, 
to 1,240,375 copies, averaging 23,853 weekly. 

hese standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have recewed the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
io for the United States, Canada and Mexico is 

our Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM STREET, NEw York 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 


. Loughton T. Smith 
Secretary 


Charles H. Nicoll 
Vice-President 


Robert W. Blake 
Treasurer 


Sholto D, Kirk Fred. B. Humphrey 
Assistant Treasurer Assistant Secretary 


Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
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HEN the Arkansas law was passed 

last year, which requires the re- 
duction of fire insurance premium rates 
when it shall be found that the insurance 
companies realized a profit of over five 
per cent during a five-year period, the 
proper method of computing fire under- 
writing profit or loss ceased to be an 
academic problem and became a prac- 
tical one, with great possibilities for harm 
to both the citizens of that State and the 
fire insurance companies. This problem 
was discussed at considerable length at 
the fall and winter meetings of the 
National Convention of Insurance Com- 
missioners, and it developed that a com- 
mittee appointed by the commissioners 
rather favored the basis of- cash trans- 
actions, including losses and expenses 
actually paid, for the computation of un- 
derwriting profits or losses. This, of 
course, ignores increases in liability for 
losses, expenses and unearned premiums. 
The Insurance Commissioner of Arkan- 
sas, upon compiling the data concern- 
ing the transactions of the year 1914 to 
1918, inclusive, found that on the cash 
basis there had been an underwriting pro- 
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fit of 6.3 per cent, whereas on the basis 
of using earned premiums and incurred 
losses and expenses there had been an 
underwriting loss of 11.31 per cent, in- 
dicating a difference between the two 
plans of nearly eighteen per cent. He 
was, therefore, confronted with a dilem- 
ma in connection with his execution of 
the law; if he ordered the companies to 
reduce their rates, they would point to 
the underwriting loss of over eleven per 
cent and might feel compelled to with- 
draw from the State, thus cutting off 
the supply of insurance for its citizens; 
while, on the other hand, if he did not so 
order a reduction, the residents of the 
State might claim that he was derelict 
in his duty to them, as an excess profit 
over the legal limit was shown to have 
been made. However, as the companies 
had removed the ten per cent surcharge, 


amounting to about $350,000, the attor- © 


ney general concurred with Commis- 
sioner: Bullion in the opinion that the 
Commissioner would not be justified in 
ordering a further reduction in rates. 
Looking at the matter from the viewpoint 
of the average business man, any cal- 
culation of profits or losses which fails 
to take account of increases or decreases 
in outstanding liabilities would be vain 
and misleading. 


OOMSDAY for professional “run- 
ners,” those harpies of the work- 
men’s compensation field, is near at hand. 
If the promise of Chairman Edward F. 
Boyle of the New York State Industrial 
Commission is fulfilled, those social mis- 
fits will soon be tramping the gutters in 


search of some other probably parasitic. 


means of livelihood, Mr. Boyle declares 
that they will be excluded from the prem- 
ises of the commission, and that he will 
use all the influence of his position to pre- 
vent them from continuing to impede the 
wheels of progress in the legitimate busi- 
ness of insurance. But the New York 
Claim Association is not satisfied to have 
the runner evil merely suppressed. It 
wants the practice made a specific mis- 
demeanor and to that end its “runner 
committee” has framed a bill to be intro- 
duced in the present session of the leg- 
islature. The severe measures advocated 
in the proposed statute are calculated to 
be effective in removing the game of 
chasing ambulances and bleeding com- 
pensation claimants from classification as 
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one of the fine arts. Mutuals and self- 
insurers as well as stock companies have 
taken up the cudgels against the runner, 
and compensation counsel, executives of 
claim departments and the rank and file 
of claim adjusters present a solid front 
for the elimination of the menace to the 
safe conduct of their business. The 
runners must go; and will go—‘unwept, 
unhonored and unsung.” 


r active force for the prevention 

of fires, the removal of fire haz- 
ards and the assistance of firemen in gen- 
eral, is begining to develop in this coun- 
try and may produce excellent results if 
it becomes widespread in its scope. At 
Spokane, Wash., there has grown out of 
the Boy Scout organization, a body en- 
titled “Spokane Scout Firemen,” with 
some 200 members, who are being trained 
to help regular firemen along fire pre- 
vention lines by reporting fires and pos- 
sible sources of fire, acting as a detective 
force for the suppressing of false fire 
alarms, aiding in the handling of traffic 
during fires and in other ways. This ob- 
ject has the unqualified endorsement of 
F. H. Wentworth, secretary of the Na- 
tional Fire Protection Association, who 
hopes that similar organizations may be 
developed elsewhere through the country. 
A manual has been prepared for the guid- 
ance of the scout firemen, and there will 
be a regular course of training, embrac- 
ing lectures, talks and demonstrations. 
The idea is a good one and worthy of 
serious thought and emulation in other 
sections. 


HE obligation resting upon munici- 

pal officials of towns in North 
Carolina to establish fire limits is em- 
phasized by a recent circular letter sent 
out by the Insurance Department of that 
State. Commissioner Young directs at- 
tention to sections of the State building 
code requiring the board of aldermen or 
the board of commissioners of all incor- 
porated cities or towns to pass ordinances 
establishing definite fire limits, which- 
shall include the principal business por- 
tions of the cities and towns, and holding 
them guilty of a misdemeanor if they 
do not so establish fire limits. The law 
requires that within the fire limits of cities 
and towns to which this chapter applies, 
as legally defined, no frame or wooden 
building shall hereafter be erected, 
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altered, repaired or removed, except upon 
the permit of the building inspector ap- 
proved by the Insurance Commissioner. 
The law itself seems to be an excellent 
one and well calculated to improve build- 
ing conditions and diminish fire hazards, 
and it is evident that the Insurance Com- 
missioner is doing his part to secure the 
proper administration of the law. 


LIFE INSURANCE 


Influenza Not Expected to Take Epidemic 
Form 

That no special alarm should be felt over 
the reported increase in the amount of sick- 
ness from influenza during the past fortnight 
is the opinion of Dr. Royal S. Copeland, Health 
Commissioner of New York city, who advises 

people simply to put themselves on guard by 
observing more closely the plain rules of 
hygiene and by refusing to worry. The disease 
has cropped out in many parts of the world, 
but only in a mild form. Chicago has been 
affected more than any other American city. 
Medical authorities, while taking due care in 
warning citizens against the possible reappear- 
ance of influenza in its more virulent form, 
are practically unanimous in their opinion that 
it will not assume epidemic proportions. 


War Risk Converted Policies 
Under the new amendment to the War Risk 
Insurance Act, which became a law on Decem- 
ber 24, war-term insurance or United States 
Government life (converted) insurance policies 
may be made payable to any of the following 
list of beneficiaries : 














Parent, grandparent, stepparent, 
through adoption. wife or husband, child, 
grandchild, stepchild, adopted child, brother, 
sister, half-brother half-sister, brother through 
adoption, sister through adoption, stepbrother, 
stepsister, uncle, aunt, nephew, niece, brother- 
in-law, sister-in-law, a person who has stood 
in the relation of a parent to the insured for a 
period of one year prior to the insured’s enlist- 
ment or induction, the children of such person: 
parent, grandparent, stepparent or parent 
through adoption of the insured’s wife or hus- 
band. 


parent 


United States Government life (converted) 
insurance may now be paid at death in a lump 
sum or in instalments for thirty-six months or 
more, at the option of the insured. 





Continental Assurance Enjoys Large 
Increase in 1919 

The One Hundred Thousand Dollar Club 
of the Continental Assurance of Chicago 
held its fourth annual convention January 
8-10 at the Congress hotel in Chicago. In 
view of the excellent showing made by its 
members, this year’s meeting was decidedly 
auspicious. The Continental’s writings on 
the actual issued basis during 1919 were 
$7,058,000, an increase on the same basis of 
$5,217,000. The company’s financial state- 
ment to be published shortly will show 
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about $10,500,coo of paid-for business on the 
books. 

H. G. Johnson of the Johnson & Adams 
agency, Washington, D. C., qualified for the 
presidency of the $100,000 Club, and C. S. 


Fink of the Smith & Fulkman agency, 
Cleveland, came a close second, winning the 
vice-presidency. At the annual club banquet 
on January 9, H. G. B. Alexander, president, 
proved a very witty and able toastmaster. 


Des Moines Life and Annuity Company 

The officers and agents of the Des Moines 
Life and Annuity Company of Des Moines, 
Ia., have good reason to feel gratified be- 
cause of the excellent showing made in that 
company’s statement as of December 31, 
1QI9Q. 

The company’s admitted assets now 
amount to $770,016—an increase of $74,946. 
Its policy reserve is $93,800—a net increase 
of $75,468. It closed the year with a surplus 
to policyholders of $658,001, including $500,- 
000 capital. The company’s premium re- 
ceipts last year exceeded those of the pre- 


’ ceding year by $216,133, while its insurance 


in force, $8,630,557 on December 31, I919, 
was about $6,500,000 more than a year 
earlier. Among the company’s investments 
are mortgage loans to the amount of $620,- 
500 and Liberty Bonds worth $65,800. The 
company has on deposit with the State of 
Towa the sum of $685,350. 

A. T. Benett is president of this enter- 
prising company and is ably assisted by a 
strong official staff. 





Merchants Life of Des Moines, Ia. 

Notable progress was made in IgIg in the 
items of the statement of the Merchants 
Life Insurance Company, of Des Moines, 
la., indicating growth in the usefulness and 
strength of this institution. The paid-for 
insurance written in 1919, $14,110,145, ex- 
ceeded that of the preceding year by $11,- 
077,181; the paid-for business in force De- 
cember 31, 1919, $66,109,220, increased $11,- 
021,019 over the preceding year; a gain of 
$472,906 in assets brings that item up to $3,- 
572,588, while the policy reserve has been 
augmented by $508,750 and now stands at 
$2,991,452. 

The total income in 1919 was $253,349 
more than in 1918. The larger portion of 
the company’s assets is represented by 
mortgage loans on real estate, though it 
carries an ample amount of cash and readily 
salable United States and municipal bonds. 
Since organization the Merchants Life has 
paid to policyholders $4,845,213, the pay- 
ments to them last year having aggregated 
$609,697. The company deposits the full 
legal reserve with the State of Iowa. 

William A. Watts, president of this pro- 
gressive company, is to be congratulated 
upon the results achieved last year. 


—Frank L. MdKernan of Louisville, Ky., a promi- 
nent general agent, died recently. 

—Herman Fellinger, forty-nine, Cleveland, 
ager of the Pacific Mutual Life, died recently. 


man- 


IO 
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LIFE ASSOCIATION DRIVES 


One Thousand Members Gained by Recent 
Campaigns in Western States 


The National Association of Life. Under- 
writers reports that the recent membership 
drives in Ogden, Salt Lake City, Denver, Dal- 
las, Wichita, Oklahoma City and Kansas City 
have resulted in obtaining approximately 1,000 
new members. 

The Philadelphia and Boston locals of the 
National Association have set their member- 
ship campaign dates for early in February, fol- 
lowing the Y. M. C. A. Thrift Week activities. 

At the close of the Denver drive of the 
Colorado Life Underwriters campaign 151 new 
members were enrolled. Campaign for mem- 
bers in Colorado outside of Denver is now in 
progress, in charge of President Hunsaker of 
the Travelers, J. S. Fabling of the Pacific Mu- 
tual, James H. Cowles of the Provident Life 
and Trust, and Dick Oliver of the New York 
Life. The Colorado Association now numbers 
between 600 and 700 members out of a pos- 
sible 1,000 licensed agents regularly engaged in 
life business. 

W. D. Mead, assistant to J. Stanley Edwards, 
president of the National Association, will 
visit the Portland, San Francisco and Los 
Angeles associations, beginning January 25. 
From Los Angeles he goes to Phoenix, Ariz., 
and Reno, Nev., with a view to organizing new 
associations in those States. 


Girard Life Insurance Company, 
Philadelphia 
A letter to the agency force of the Girard 
Life of Philadelphia, written by Albert Short, 
secretary and actuary, refers to the large busi- 
ness of 1919—approximately 60 per cent to 70 
per cent larger than that of any previous year 
—as being but a good beginning, and predict- 
ing that much larger results will come in the 
future. The company is now aiming for at least 
$4,000,000 of new paid-for insurance in 1920, 
as against $3,427,000 in 1919. 


Green Signal Club Meeting 

The Green Signal Club of 1920, of the II- 
linois Life Insurance Company of Chicago, 
held its convention and banquet at the Hotel 
La Salle, Chicago, on January 3. A fine pro- 
gramme was carried out, and an excellent 
menu was provided. The officers of the club 
this year are: President, Frank L. Medley: 
vice-presidents, R. S. Baker, J. B. Norris and 
J. E. Wroughton; secretary, Karl B. Korrady. 





NNN? mma 
Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, ‘‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
a EER 
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Rose & Frost, Newburgh, N. Y. 

Rose & Frost of Newburgh, N. Y., the pro- 
gressive general agents for the Travelers of 
Hartford, have commodious quarters at 51-53 
Second street, and are actively pushing the in- 
terests of the company named. They write life, 
accident and health lines, and are anticipating 
giving the company an unusually large volume 
of choice business during the current year. 


THE COST OF NEW BUSINESS 
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To Reinstate ex-Soldier’s Policy 

War-term insurance may be_ reinstated 
within three months after the month of dis- 
charge by mailing two months’ premiums to 
the Bureau of War Risk Insurance without a 
written application or statement as to health. 
After the third month, and up to the eighteenth 
month, reinstatement is obtainable with such 
written application or statement. 


The statements of life insurance companies operating in the United States show the amount 
of expenses directly chargeable to new business, as weli as the loading on premiums received 


for such business. 


The accompanying table shows these items for about sixty companies. 


The loading, the percentage of loading to new premiums, and the expenses on new business 
are taken from the exhibits of the companies themselves; to these have been added the per- 
centage of expenses to loading, the new business actually paid for (excluding all revivals and 
additions), and the apparent cost of new business thus secured. The table is divided into two 


sections, in order that uniformity of conditions as to plans of operation might be secured. 


In 


the first group are companies using the full legal reserve plan of valuation from the start, while 
the second gives companies operating under the preliminary term, modified preliminary term or 


select and ultimate methods of reserve valuation. 


Loading 











Per Cent 





Expenses Per Cent 























on New on New on New to ; Cost Per 
NAME OF COMPANY Business Business Business Loading New Business $1000 
Bina Lite, Hartiord.....0.5..6c0 << $376,458 12.2 $1,332,511 354.25 $128,382,240 10.38 
Rankers, Eascayy -<¢ <<: a0ce:8 cme 64,404 yee 185,762 8,663,358 21.44 
Bankers, Des Moines .... ss 261,355 22.0 620,186 38,230,809 16.22 
Berkshire, Pittsheld .......0<060.- 67,498 20.8 160,973 10,128,121 15.90 
Canada Este, Toronto..:<:<<scs «a0 199,572 22.8 562,726 24,352,008 23.11 
Connecticut General, Hartford..... 71,192 71.0 397,174 559.16 48,234,770 8.23 
Connecticut Mutual, Hartford...... 169,352 18.3 471,169 278.21 31,624,686 14.89 
Equitable, New York: ..o<.0c00c00s 2,089,451 24.4 4,103,061 196.41 275,492,159 14.90 
Equitable, Des Moines ............ 190,480 21.4 546,997 280.71 29,218,058 18.72 
Guardian of America, New York... 156,353 18.9 448,073 286.57 24,051,007 18.63 
Home Lite, New York. .....-:.... 150,090 20.0 362,577 241.57 22,605,914 16.04 
Manhatian, New York.........2% 00. 25,886 18.9 67,068 259.08 4,019,081 16.68 
Manufacturers, Toronto .......... 156,150 21.1 493,540 316.07 17,401,664 28.36 
Massachusetts Mutual, Springfield. . 427,014 19.3 1,018,560 238.53 63,525,629 16.03 
Mutual Benefit, Newark..........+ 776,037 19.3 1,905,681 245.56 112,758,739 16.90 
Mutual Life, New York... ....:.-.. 1,758,191 23 4,427,363 251.82 201,809,064 21.94 
National Life, Montpelier ........ 204,968 22. 475,656 232.06 8 18.52 
New England, Boston .......00.«.. 344,206 21.0 884,288 257.00 18.94 
New York Life, New York........ 3,289,133 23.3 7,281,888 221.35 344,498,306 21.14 
North American, Toronto ......... 81,847 18.5 284,175 347.20 11,591,719 24.51 
Northwestern Mutual, Milwaukee.. 1,012,799 Ct 2,489,496 245.94 149,676,178 16.64 
Penn Mutual, Philadelphia ....... 686,699 20.2 1,675,024 243.92 94,483,469 17.73 
Phenix Mutual, Hartford......... 216,613 22.4 566,710 262.03 28,818,922 19.67 
Provident L. and T., Philadelphia. . 336,574 18.9 776,535 230.95 50,358,928 15.42 
Pradential:; Newark «.<.<0<«<sca0s 1,063,829 11.9 3,784,005 355.69 315,885,142 11.97 
Security Mutual, Binghamton...... 24.3 236.52 7,880,639 Raoke 
State Mutual, Worcester.......... 19.0 268.37 29,637,056 47.22 
‘Travelers, Hattford «.. <<0's ons ccs 8.9 505.71 165,984,331 11.29 
Union Central, Cincinnati ........ 18.4 1,304,738 273.95 3,909.6 17.61 ° 
Union Mutual, Portland.......... 20.8 97,991 261.14 5,293,252 18.51 
Ot os cece de ae keent ee 21.5 $39,230,171 256.31 $2,390,876,578 16.40 
Companies Using Preliminary Term 
American Bankers, Chicago....... $49,351 66.3 $69,814 141.46 $7,856,250 8.88 
Bankers Reserve, Omaha .......... 39,292 53.4 220,361 158.20 8,023,013 27.46 
Beneficial, Salt Lake City......... 61,925 Seta 72,445 116.98 3,979,508 18.17 
SETI a Ceri err rca 116,108 58.0 180,602 155.54 7,530,353 23.98 
Central of U. S, Des Moines...... 365,740 69.8 438,071 119.77 16,749,600 26.15 
Continental, Salt Lake City....... 77,452 63.7 96,634 124.76 3,495,192 27.64 
Federal Este, Chicag6 ...6.<<.<<<- 83,219 56.2 108,122 129.92 5,423,281 19.93 
Fidelity Mutual, Philadelphia...... 396,479 54.9 362,298 91.37 18,721,706 19.35 
Franklin, Springfield ...........- 194,677 55.5 > 140.31 14,086,371 19.39 
Eiliners Life, Cilitcamo «2006 cscs 261,437 57.0 332,651 127.23 14,573,339 22.82 
International, St. Louis... ...<:..... 298,709 ree 356,676 119.38 14,504,770 24.54 
Kansas City Life, Kansas City.... 888,434 70.0 1,200,022 135.08 41,048,737 29.23 
La Fayette Life, La Fayette....... 36,835 67.7 43,312 117.58 1,559,697 27.76 
Lincoln National, Ft. Wayne...... 267,315 50.0 355,580 132.99 22,492,191 15.80 
Michigan Mutual, Detroit ........ 63,056 26.0 159,539 252.98 8,505,453 18.69 
Midland Life, Kansas City........ 78,066 74.0 87,751 112.41 .3,474,301 25.25 
Missouri State, St. Bouin 2.20254 868,478 67.0 1,037,244 119.41 39,780,232 26.06 
Mutual Trust, Chicago ..........- 57,939 19.8 185,360 319.89 9,551,864 19.45 
North American, Chicago ........ 124,586 60.0 146,951 143.18 7,676,108 18.36 
Northern Assurance, Detroit...... 66,432 75,604 113.80 3,930,423 19.24 
Occidental, Los Angeles .......... 113,250 18.3 162,289 143.29 5,506,682 29.47 
Old Colony, Chiicago ....<: <<. «< 70,142 68.3 103,695 147.70 3,539,178 29.29 
Pacific Mutual, Los Angeles...... 722,663 47.0 963,308 133.31 36,395,701 29.07 
Peoples Life, Chicago ...........- 9,896 50.0 8,536 86.26 567,201 15.04 
Peoria Life, Péofia <.. 3. <2s0..-.- 156,503 71.0 169,303 108.18 7,021,325 24.07 
Reliance Life, Pittsburgh.......... 586,368 67.3 706,790 120.54 27,034,953 26.11 
Security of America, Chicago..... 83,608 66.0 114,476 136.83 4,367,953 26.20 
State Life, Indianapolis........... 330,958 368,560 111.36 13,369,288 27.56 
DURA vinci core ok caer en $6,568,918 58.7 $8,393,164 527 .t7 $350,764,670 23.92 
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LIFE RETURNS FOR 1919 


Last Year Was a Successful One with 
Most Companies. 


INCREASES GENERALLY SHOWN 


Huge Amount of New Business and Large Net 
Gains in Outstanding Insurance 

Below will be found data taken from the 
returns of the respective life insurance com- 
panies named, and including the principal items 
from their statements for the year ending De- 
cember 31, 1919. For comparative purposes, 
similar items for 1918 are given in parentheses. 

American Life, Des Moines: Admitted as- 
sets, January 1, 1920, $2,690,087 ($2,267,922) ; 
surplus to policyholders, $221,700 ($216,848) ; 
total income, 1919, $1,019,676 ($820,947) ; 
total disbursements, 1919, $598,063 ($544,784) ; 
paid-for insurance written, 1919, $7,911,820 
($5,333,158) ; paid-for insurance in force Jan- 
uary I, 1920, $28,660,523 ($23,247,354). 

Canada Life, Toronto: Admitted assets, Jan- 
uary I, 1920, $69,352,268 ($65,947,777); sur- 
plus to policyholders, $8,187,736 ($7,983,581) ; 
total income, 1919, $12,012,382 ($11,323,388) ; 
total disbursements, 1919, $8,992,900 ($7,721,- 
306) ; paid-for insurance written, 1919, $42,- 
184,748 ($26,836,414); paid-for insurance in 
force January 1, 1920, $226,983,470 ($195,980,- 
550). 

Continental Life, Wilmington, Del.: Ad- 
mitted assets January 1, 1920, $3,346,170 ($2,- 
877,506) ; surplus to policyholders, $1,325,072 
($1,277,931) ; total income, $1,018,346 ($813,- 
356) ; total disbursements, $595,178 ($572,822) ; 
total paid-for insurance written, $7,140,928 
($4,279,415); total paid-for insurance in 
force, $26,472,792 ($20,921,005). 

Cleveland Life, Cleveland, O.: Admitted as- 
sets, January I, 1920, $2,949,882 ($2,518,558) ; 
surplus to policyholders, $278,552 ($275,089) : 
total income, 1919, $1,142,302 ($1,369,241) ; 
total disbursements, 1919, $725,257 ($407,096) ; 
paid-for insurance, written, 1919, $6,458,890 
(excluding reinsurance, $2,674,543); paid-for 
insurance in force, January 1, 1920, $25,797,097 
($21,980,677). 

Columbus Mutual Life, Columbus, O.: Ad- 
mitted assets, January 1, 1920, $1,754,070 ($1,- 
307.548); surplus to policyholders $367,527 
($313,208) ; total income, $878,151 ($526,065) ; 
total disbursements, $548,258 ($277,500) ; paid- 
for insurance written, $6,989,500 ($3,034,517) ; 
paid-for insurance in force, $18,050,708 ($12,- 
017,316). 

Crescent Life, Indianapolis: Admitted as- 
sets, January I, 1920, $100,261; total income, 
$38,673; total disbursements, $30,474; paid-for 
insurance written, $324,128; paid-for insurance 
in force, $517,628. 

Girard Life, Philadelphia: New 
business written in- 1919, $3,427,000 ($2,151,- 
143; paid-for insurance in force, about $12,- 
750,000 ($10,058,666). 

International Life, St. Louis: 
surance in force, December 31, 1919, $100,437,- 
037 ($75,340,876). 

Kansas City Life, Kansas City: Admitted as- 


paid-for 


Paid-for in- 
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to get in touch with Life 
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gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 











sets, January 1, 1920, $13,749,150 ($10,922,009) ; 
surplus to policyholders, $358,016 ( $329,233) ; 
total income, $6,615,572 ($5,355,666) ; total dis- 
bursements, $4,106,816 ($3,533,860) ; paid-for 
insurance written, $62,760,043 ($41,605,627) ; 
paid-for insurance in force, $182,515,645 ($143,- 
499,667 ). 

Kansas Life, Topeka: Admitted assets, Jan- 
uary I, 1920, $932,935 ($824,306); surplus to 
policyholders, $644,464 ($646,532); total in- 
come, $326,697 ($210,369) ; total disbursements, 
$232,680 ($224,901) ; paid-for insurance writ- 
ten, $3,965,490 ($3,500,355) ; paid-for insurance 
in force, $8,261,687 ($5,890,234). 

London Life, London, Ont.: Admitted as- 
sets, January I, 1920, $10,810,543 ($9,189,658) ; 
surplus to policyholders, $175,222 ($173,991) ; 
total income, $3,452,768 ($2,801,370) ; total dis- 
bursements, $1,902,699 ($1,710,144) ; insurance 
written, $24,818,776, including $291,692 in- 
dustrial ($16,577,641) ; insurance in force, $76,- 
381,639, including $27,504,587 industrial ($60,- 
491,830). 

Manhattan Life, New York: Admitted assets, 
January 1, 1920, $19,253,582 ($19,212,265) ; sur- 
plus to policyholders, $659,424 ($281,720) ; 
total income, $3,046,232 ($2,883,545) ; total dis- 
bursements, $2,927,518 ($3,065,725) ; total paid- 
for insurance written, $7,883,854 ($4,388,160) ; 
total paid-for insurance in force, $50,680,917 
($56,441,033). 

Methodist Ministers’ Relief: Admitted as- 
sets, January 1, 1920, $241,791 ($190,632) ; sur- 
plus to policyholders, January 1, 1920, $18,752 
($195); total income, 1919, $108,308 ($05,- 
835) ; total disbursements, 1919, $62,922 ($52,- 
610) ; paid-for insurance written, 1919, $150,250 
($161,000) ; paid-for insurance in force, Jan- 
uary I, 1920, $1,896,638 ($1,864,258) . 

Minnesota Mutual Life, St. Paul: Admitted 
assets, January I, 1920, $6,983,654 ($6,301,015) ; 
surplus to policyholders, $781,747 ($430,467) ; 
total income, $2,327,508 ($1,759,326) ; total dis- 
bursements, $1,605,305 ($1,193,738) ; paid-for 
insurance written, $21,545,572 ($11,968,983) ; 
paid-for insurance in force, $60,804,344 ($44,- 
121,724). 

Mutual Benefit Life, Newark, N. J.: New in- 
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surance issued, 1919, on original applications, 
$208,173,085 ($128,173,907). 

National Life of Vermont, Montpelier: Ad- 
mitted assets, January 1, 1920, $73,057,996 ($68,- 
590,708) ; surplus to policyholders, $3,420,040 
($3,767,581) ; total income, 1919, $13,377,626 
($11,788,543) ; total disbursements, $10,974,441 
($0,694,612) ; paid-for insurance written in 
1919, $50,224,637 ($26,104,481) ; paid-for insur- 
ance in force, January 1, 1920, $267,801,560 
($233,424,376). 

North American Life, Chicago: Admitted as- 


sets, January I, 1920, $5,200,000 ($4,363,732) 5 . 


surplus to policyholders, $900,000 ($734,234) ; 
total income, $1,700,000 ($1,323,464) ; total dis- 
bursements, $940,000 ($900,729) ; paid-for in- 
surance written, $14,400,000 ($8,219,148) ; paid- 
for insurance in force, $47,800,000 ($38,222,- 
686). 

Provident, Bismarck, N. D.: New paid-for 
business in 1919, $5,748,000 ($3,575,792) ; busi- 
ness in force, December 31, $10,703,678 ($6,- 
326,436). 

Shenandoah Life, Roanoke, Va.: Admitted 
assets, January 1, 1920, $941,620 ($775,154) ; 
surplus to policyholders, $681,830 ($610,485) ; 
total income, 1919, $363,407. ($267,337); total 
disbursements, 1919, $231,266 ($189,235) ; paid- 
for insurance written 1919, $4,838,863 ($2,199,- 
466) ; paid-for insurance in force January 1, 
1920, $8,556,704 ($507,824). 

Southern Life and Trust, Greensboro, N. C.: 
Paid-for insurance written, 1919, $15,527,619 
($8,586,321) ; paid-for insurance in force, 
January I, 1920, $40,203,288 ($27,719,536). 

Southern Life, Greenville, S..C.: Admitted 
assets, January I, 1920, $1,216,767 ($1,043,- 
252) ; surplus to policyholders, $128,348 ($106,- 
952); total income, $518,658 ($378,788) ; total 
disbursements $330,090 ($220,071); paid-for 
insurance written, $4,918,979, including $694,- 
323 industrial ($2,182,521) ; paid-for insurance 
in force, $15,327,430, including $1,599,144 in- 
dustrial ($11,566,709). 

Surety Fund Mutual, Minneapolis : Admitted 
assets, January 1, 1920, $976,248 ($871,563) ; 
surplus to policyholders, $145,191 ($101,522) ; 
total income, $365,036 ($338,064); total dis- 
bursements, $267,545 ($255,248); paid-for in- 
surance written, $1,903,791 ($1,284,653) ; paid- 
for insurance in force, $14,268,955 ($13,- 
602,679). 

State Mutual, Worcester, Mass.: Admitted 
assets, January 1, 1920, $61,866,997 ($58,408,- 
696); surplus to policyholders, January 1, 
1920, $2,907,657 ($2,786,542); total income, 
1919, $12,432,380 ($11,197,625) ; total disburse- 
ments, 1919, $0,411,958 ($7,825,462) ; paid-for 
insurance written in 1919, $46,393,907 ($30,- 
219,387) ; paid-for insurance in force, January 
I, 1920, $275,026,246 ($240,152,133). 

Twin City Life, St. Paul: Admitted assets, 
January 1, 1920, $263,027 ($238,583) ; surplus 
to policyholders, $152,649 ($166,734) ; total in- 
come, $116,333 ($60,298) ; disbursements, $88,- 
275 ($50,141) ; paid-for insurance written, $2,- 
109,500 ($728,000) ; paid-for insurance in force, 
$3,405,500 ,$1,582,000). 

Union Central Life, Cincinnati, O.: Ad- 
mitted assets, January 1, 1920, $1 36,771,240 
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($128,164,484) ; surplus to policyholders, Jan- 
uary I, 1920, $6,496,877 ($6,743,709) ; total in- 
come, 1919, $31,873,245 ($27,721,842) ; total dis- 
bursements, 1919, $23,781,930 ($21,160,772) ; 
Paid-for insurance written, 1919, $128,407,775 
($76,602,156) ; paid-for insurance in force, Jan- 
uary I, 1920, $661,108,350 ($563,428,654). 

United Life and Accident, Concord, N. H.: 
Assets, January I, 1920, $1,592,185 ($1,400,117) ; 
surplus to policyholders, $740,828 ($750,161) ; 
total: income, 1919, $518,778 ($391,742); total 
disbursements, 1919, $358,802 ($269,300) ; paid- 
for insurance written, 1919, $5,177,122 ($2,- 
500,949) ; paid-for insurance in force, January 
I, 1920, $12,861,640 ($8,806,631 ). 

Western Empire Mutual, Winnipeg: Ad- 
mitted assets, January I, 1920, $500,704 ($410,- 
415); surplus to policyholders, $188,605 ($147,- 
577); total income, $190,489 ($102,544) ; total 
disbursements, $118,413 ($85,586) ; paid-for in- 
surance written, $1,444,900 ($1,102,295) ; paid- 
for insurance in force, $4,701,963 ($3,801,063). 

Wisconsin National Life, Oshkosh: Ad- 
mitted assets, January 1, 1920, $1,561,873 ($1,- 
368,077) ; surplus to policyholders, $525,000 
($511,606) ; total income, $600,000 ($372,365) ; 
paid-for insurance written, $5,570,433 ($2,468,- 
290) ; paid-for insurance in force, $15,058,930, 
including $23,783 industrial ($10,629,620). 


—During 1919 the New England Mutual Life 
secured new paid-up business to the extent of $88,944,- 
133, an increase of ninety-two per cent over the $47,- 
352,794 of 1918. 
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Central Life’s Greatest Year 

The Central Life of Des Moines, Iowa, is 
one of the clean, progressive life insurance 
companies of the Middle West of which its 
home State is justly proud. Its twenty-fourth 
annual statement shows that the company has 
insurance in force to the amount of $84,431,949, 
and within $18,000 of $8,000,000 of assets in- 
vested in non-fluctuating securities. The sur- 
plus of the company stood at more than $750,- 
ooo on December 31, 1919, and since its organ- 
ization nearly $4,000,000 have been paid by this 
company to policyholders and beneficiaries. 

The rate of progress established by the com- 
pany’s previous experiences has been to more 
than double the insurance in force and the ad- 
mitted assets every five-year period since or- 
ganization; but the increases of IgI9 are in 
excess of this pace, and if 1920 is as successful 
as 1919, the Central Life will have a hundred 
millions of insurance in force by its twenty- 
fifth anniversary. 

The Central Life wrote $8,500,000 in Iowa 
last year, and one agent wrote and paid for 
over $650,000 of business. This was Charles 
A. Smith of Sioux City. 


Continental Life Officers 

The Continental Life of Salt Lake City, 
with which the Pioneer Life of Kansas City 
and the Globe Life of Salina, Kan., were 
merged on December 31, has already begun to 
enjoy the numerous advantages made possible 
by the fusion. Under the new regime the ac- 
tivities of the company are considerably broad- 
ened, and a year of prosperity is predicted by 
those who are cognizant of the capabilities and 
energy of the executive staff. The list of of- 
ficers of the Continental Life are: John W. 
Cooper, president; Joe W. Ingram, vice-pres- 
ident; P. R. Schweich, vice-president; R. C. 
Vandyke, secretary; G. R. Moore, assistant 
secretary; Dr. Frank B. Heller, assistant sec- 
retary, and George H. Beaudry, actuary. The 
directors are, besides the officers, W. T. Kem- 


‘per, James Cowgill, A. L. Reeves, B. A. Berk- 


shire, Frank B. Hiller, J. C. Nichols, F. G. Rob- 
inson, E. M. Harber and E. L. Miller. 


Peoples Life of Frankfort, Ind. 


The preliminary statement of the Peoples 
Life of Frankfort, Ind., covering 1919, shows 
handsome gains for the year, as follows: In 
insurance in force, $4,490,230; in gross assets, 
$221,947; in reserve, $215,000; in premium in- 
come, $120,000. 

The company now has $15,572,550 of insur- 
ance in force and assets of about $1,500,000, of 
which securities to the value of $1,413,761 are 
deposited with the State of Indiana, this sum 
being about $200,000 more than the amount 
required by law. 


Success Wins Trip to Havana 
The Jefferson Standard Life of Greensboro, 
N. C., is giving a trip to New Orleans, Tampa 
and Havana to those of their agents who wrote 
$100,000 or more of business during the year 
1919. There will be a seven-day stay in Cuba. 
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EXPECT A RECORD YEAR 


Auto Underwriters Getting Stage Set for 
Brilliant Pertormance in 1920 

That the volume of automobile insurance 
written during 1920 will surpass all previous 
annual records is confidently expected by 
prominent underwriters. The announcement 
by automobile manufacturers that approx- 
imately 2,250,000 passenger-type cars will be 
placed on the market in 1920, compared with 
1,586,787. in I919, substantiates this belief. 
Production thus stimulated cannot but have 
the effect of greatly augmenting the amount of 
insurance in force. American underwriters are 
especially fortunate in having a broad field to 
exploit. In the United States there are 6,700,- 
oco automobiles in use, while throughout the 
rest of the world there are but-1,384,250. Of 
motor trucks alone, more than 400,000 are 
scheduled for the 1920 market. 

The automobile “season” begins about the 
end of March, and underwriters are always 
careful to have decks cleared for action at 
that time. The changes now being negotiated 
in the National Automobile Underwriters’ 
Conference will be completed in time to catch 
the onrush of spring business. The acquisi- 
tion of a standard policy, the use of which is 
permissible after April 1, and the present for- 
mulation of new rate schedules based on the 
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Fire Insurance 


inherent hazard of the respective makes of 
cars make the prospects the more rosy. An- 
other potential asset is the probability that the 
limits of insurance will be made advisory 
rather than mandatory. Current agitation for 
stricter laws governing ownership and opera- 
tion of automobiles also work to the advantage 
of the insurance companies. With a stage so 
well set there is every promise of a record- 
breaking performance. 


Improvement on the Ford Scheme 
[To the Editor of THe Specrartor] 

Relative to the article in which mention is 
made that one of the Hartford daily papers 
commented favorably upon a plan to insure all 
Ford cars from the factory, and in which it 
further states that “the objections of the in- 
surance agents are serious from their point of 
view, but they would not be the first workers 
to have their revenue temporarily reduced by 
new inventions.” 

It would be interesting if the stock and 
mutual companies refused to insure Ford cars 
after the insurance policies issued by the Ford 
factory expired. In view of the fact that a 
Ford car after a year’s usage deteriorates from 
forty to fifty per cent in its original valuation, 
the companies would not sustain very heavy 
losses. 

The idea as advocated by the Hartford paper 
is a wonderful one, and I assume they will add 
to the machinery of the Ford factory a print- 
ing press which will automatically be connected 
with the die that stamps the engine number, 
which will imprint upon a policy the engine 
number and at the same time a photograph of 
the car, with owner's photograph placed in the 
seat for purposes of identification: there could 
be a hand attached to the steering gear which 
would automatically tap the new owner upon 


THE SPECTATOR 


the shoulder when the car is delivered to him 
which would collect the premium, and by pull- 
ing a string, also adjust all claims that he may 
have. 

I am very much interested in this wonderful 
idea, and if they do adopt such advanced meth- 
ods, I would be very glad to have you call to 
my attention such an invention which would 
automatically eliminate the insurance broker 
and agent. It is quite possible that the Hart- 
ford paper would also advocate a slot machine 
to be attached to the seat whereby a man driv- 
ing along the country road recalling that his 
accident, health, burglary and fire policies had 


expired, could place a coin in the attachment, 


which would automatically deliver to him the 
policies required, and also by pulling another 
string when a loss occurs, he could automat- 
ically collect the full value of the policies, 
without going to the trouble of having an ap- 
praisal or adjustment made. 

Please do not give too much publicity to 
these suggestions, as the Hartford paper might 
take advantage of same and copyright them, 
and the world would be the loser. 

W. B. RENTON. 

New York, January 17, 1920. 


New Fire Mutual in Arkansas 
The Mutual Fire Association of Arkansas 
has been organized at Camden, Ark., and li- 
censed to do business. The officers are: Pres- 
ident, T. S. Sandefur; vice-presidents, N. E. 
Greer and G. W. Sandefur; treasurer, I. A. 
Clark; secretary, C. J. Allen. 
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THE RISKS of COMMERCE 


fire on land or sea---loss or damage to ship or car- 
go--collision, fire, theft, or property damage to 
motor car or other vehicle---all are adequately cov- 


A compact well-knit organization of specialists who 
have devoted their business lives to insurance, offers 
its co-operation to brokers and agents. 


The IMPORTERS | 
and EXPORTERS 
INSURANCE COMPANY 


New York 


SURPLUS TO POLICYHOLDERS, $1,404,261.74 





a le pe a 


f 
\ 


i 


SEI 
) 
i 


deal 


Insurance 


ba fsck gy «| fo 




















Obviously business relations are but temporary when other than 
pleasant and satisfactory. 

Promises had something to do in inducing Five Thousand men to 
sell NATIONAL UNION Insurance. 
have retained their services. 

Working with the NATIONAL UNION enthusiastically---loyally---the 
retention of these Agents bespeaks falthful performance on our part. 
It reflects satisfaction---service---good will. 

Agents interested in additional capacity with service of excep- 
tional merit will do well to investigate the excellent facilities and 
good treatment accorded by the NATIONAL UNION, which has proved 
its desire to serve faithfully and well. 

With nothing to lose and something to gain, WHY delay? 

CASH CAPITAL, $1,000,000. ° 
SURPLUS, $959,552. 
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FIRE INSURANCE 


~NEW YORK SURVEYS 


Management, or Form of Organization.— 
There is a great deal of fussing in this world 
over the form of organization, but real success 
depends upon the same conditions now as those 
which have always obtained, and they were 
ably set forth in these words: “It seems to 
me that the question was well disposed of some 
years ago by a very able insurance critic, who 
attributed the superiority of any particular 
company to the skill and wisdom of its manage- 
ment, rather than to any matter in connection 
with its constitution.” 








A Sprinkler Leakage Loss.—‘‘A three- 
inch riser supplies the closets on the three 
upper floors, and in the top floor supplies 
the sprinklers in the tower in which is 
located the tank, not now in use. A two- 
inch x two-inch elbow on the pipe supply- 
ing the sprinklers in this tower broke. An 
examination shows a considerable variance 
in the thickness of the elbow, and it is 
possible that in connection with this there 
was some settling of the floor which 
brought a strain on the elbow. There ‘were 
employees on the lower floor of the build- 
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STEPPING-STONES 


Failure Should Be Only a Stimulus That 
Should Lift Us to Success 


EVERY DAY OPENS UP A NEW WORLD 


A Shabby Corporation Identity That Hitched to 
a New Idea and That Garnered Success 
from Failure 

Corporations are sometimes referred to as 
if they were individuals, and in a sense every 
business concern has an identity of its very 
own, and just as different from the identity of 
a business on the next block as Hiram Ham- 
way, the frosty-haired bank president, coin-cold 
of speech, is different from round little Abe 
Simmons, the jolly grocer at the corner. Here 
is an ancient and respectable wholesale house, 
attired, so to speak, in rectangular, solid, re- 
spectable stone clothing—even the lettering on 
the windows is coldly dignified. Cheek by jowl 
on the same block is “The Eye-grabber Haber- 
dashery,” with flaunting signs and_ brilliant 
barred shirts in the windows. You can picture 
one concern as a ramrod-back-boned, precise 
old gentleman, silk-hatted and suede-gloved, 
while the other wears a bowler hat, chews gum, 
and above a near-diamond pin has a bristly 


chin, having forgotten to shave. 


Way Back IN TIME 

When the world was young for 
and butter was twenty-one cents a pound, in 
that legendary and far-behind time there was 
a lite insurance identity down on a side street 
in lower Manhattan. Its outer 
dingy iron structure, and those who knew its 
affairs well thought of it as a corporation 
“down-at-the-heels,” and almost but not quite 
a “down-and-outer.” Over on Broadway were 
the aristocrats of the trade, an upright and self- 
conscious old life insurance plutocrat, attired 
in dignified masonry and with his pockets bulg- 
ing out with a vast wad. Another, of a younger 
generation, a proud and wealthy youth, boasted 
raiment that was the sight of the city, rearing 
his new topknot almost into the clouds. 

The age was a period of catching diseases 


the writer 


garb was a 


among life insurance corporative identities and 
a frequent taking off in sudden death. There 
were many tombs, where receivers safeguarded 
papers of the last remains, caged in big paste- 
board boxes and labeled “The Charter Oak,” 
and “The Empire State,’ and “The Globe 
Mutual.” 
Disso.utTiIoN Hoverep 

The corporation identity over on the side 

street, within its shabby coat of iron, no doubt 


had good reason for much discouragement. 


Corporation dissolution is said to have hovered, 
and hovered pretty low, over the cast-iron 
habiliments. There are some corporation iden- 
tities that come to such straits, which, to con- 
tinue our metaphor, would have probably re- 
tired in despair to the seclusion of a sub-cellar 
and there opened a corporation jugular, leav- 
ing a request to send for the undertaker in the 
form of a receiver. But this dingy iron-clad 
chap was full of ginger and not at all of that 
white-livered brand. And some corporations, 
and some men, never acknowledge failure for 
the future, and our old friend of iron garments, 
when things looked blue-black, simply squirmed 
around, spat on his hands, and gripped fast 
onto a new hunch. Some folks laughed at that 
hunch, in those legendary days when butter 
was twenty-one cents a pound and there were 
daredevils who rode five-foot-wheel bicycles 
and wire hoop-skirts were just going out. 

To-day, in the very center of the vast met- 
ropolis, a mighty financial giant, clothed in 
stupendous masonry attire, rears far skyward 
a proud tapering helmet, which at night flashes 
out for many miles its bright message. There 
are those of us who choose to interpret this 
message something like this, and making free 
with Mr. Emerson's words: “Hitch failure to 
a new idea and you may find you've hitched 
your wagon to a star.” 

Let us drop metaphors and the highfalutin’ 
and come right down to brass tacks that should 
get in under the skin of any of us. And there 
isn't a corporation anywhere or a man-galloot 
anywhere that is really a “down-and-outer.” 
The only down-and-outers are in receivers’ 
boxes or way under the grass, and they don't 
count. 

Past FaiturE NotHiNnG 

This is a tract, a parable, what you will, for 
you and me and the other chap who is way 
down in the dumps because of past failure. 
And past failure, it should always be remem- 
hered, is inherent to humanity. But we all get 
into the dumps, and any boost that will aid in 
pushing us out has its value. 

There is really no such thing as failure, not 
failure in the sense that failure means any- 
thing more than can be made a stimulus for 
future successful effort. Edison was once con- 
doled with by a friend who heard that the in- 
ventor had made something like a hundred and 
one failures while chasing one of his ideas. 
“But think!’ exclaimed Mr. Edison. “Only 
think! I have discovered one hundred and one 
ways how not to do the thing!” 

Wherever we examine the history of a man’s 
successful institutions, or the history of the 
individual successful man, we always find the 
same garnering of success from the dark and 
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dreary fields of failure. We count our country 
great and successful, and with exceeding good 
reason, yet its beginnings were smeared black 
with defeat, disaster and failure. We lost the 
battle of Bunker Hill, and Washington’s amaz- 
ing campaign of the Jerseys was a campaign 
almost entirely of black and dreary failure; un- 
paid soldiers, sometimes mutinous, retreats, 
privations, starvation, and Arctic exploration 
sufferings. 

The solicitor of life insurance is peculiarly 
subject to that paralyzing disease known as 
the “blues ;” the solicitor’s disease 
might be called the “blacks.” His work is in 
line with all other creative endeavors, and all 
creative work has its pinnacles and its sub-cel- 
lars of spirit. But failure in- soliciting is really 
nothing and should be counted as nothing. For 
it is failure in a relatively few number of ef- 
forts, and the world is exceedingly big and 
holds a big lot of folks. Over five millions 
squat down to their breakfasts in the city of 
New York, and everywhere you go you see 
new faces. There is always new material for 


indeed, 


the solicitor. 

And some folks seem to forget that life for 
every one of us begins all over once more at 
the morning coffee pot. We can never tell, no 
matter what happened yesterday, what fine 
thing is running its legs almost off coming in 
our direction. Past failure! Why, it means no 
more than the toothache you had ten’ months 
ago that you have to be reminded about to re- 
member. 

A New YEAR 

We are in the initial month of a New Year, 
and don't let us forget that it is really a New 
Year. Let all of us try to see clearly that the 
year 1919 is as dead as if it were the year 1919 
B. C., and that any past failure in 1919 counts 
no more in our personal history than does the 
blackness of Valley Forge in the biography of 
our Uncle Sam. Like the corporation which is 
now hitched to its star, our prosperous old 
Uncle had his gloomy time of down-at-the- 
heels. So perhaps we have had, but that doesn’t 
count the shell of a peanut for the future, and 
particularly for the coming months of this good 
year 1920. 

The world for us is new again once more to- 
day. It can be blackened with gloom if we 
dwell on past failure, or it can be rainbowed 
with hope if we look upon it in the true and 
right spirt. 

The great poets have crystallized into words 
the fundamental facts of life, and Tennyson 
shouts down the years: 

| hold it truth, with him who sings 
To one clear harp in diverse tones, 
Then men may rise on stepping-stones 
Of their dead selves to higher things. 





IDEAS ON CANVASSING 


Metropolitan Life Agent Voices Some 
Original Thoughts 





A GOOD WAY TO KEEP DOWN LAPSES 





Always Plenty of Prospects Right in One’s Own 
Territory 

William J. Davis, one of the active repre- 
sentatives of the Metropolitan’s Riverside 
Staff, New York city, who has some original 
ideas on canvassing for business, recently made 
an address on the subject to his fellow agents 
in the district. In his introductory remarks he 
said: “I challenge any man in this office to 
find one dollar lapsed from last year. Out of 
$13 industrial business written, 100 per cent 
was issued and 100 per cent is still on the books 
to-day.” 

“But,” he continued, referring to “concen- 
trated canvassing,” “if a man is merely inter- 
ested in collecting premiums, or if he is an 
agent of the kind that fails to take off his hat 
to a woman he meets on the street, be she jan- 
itress or householder, my advice is, let the plan 
alone.” 

Developing the idea of concentrated col- 
lectible debit, Mr. Davis has adopted the “con- 
centrated canvassing debit.” He told his hear- 
ers that his system is to make a list of all 
families from the debit from whom he doesn’t 
collect, the names being easily obtained from 
present policyholders, neighbors, the superin- 
tendent or janitor of the building and other- 
wise. “My list,” he said, “contains about 400 
such names.” His advice to every agent is to 
prepare such a list of individual prospects. 
Among them will be found, first, people who 
are already insured in other companies ; second, 
a number who have been repeatedly canvassed 
but never closed, and, in the third class, many 
who have not yet been canvassed—‘waiting for 
you.” 

As to those already insured in other com- 
Mr. Davis declared in substance: 
“There is no reason, of course, why an agent 
should not write additional insurance on them. 
Our convertible speaks for itself. Many indi- 
viduals insured in other companies want to 
hear about the Metropolitan Life’s nursing 
service, and don't hesitate to say they would 
like to have the benefit of it, and hence are 
prospects for additional insurance. Referring 
to individuals who have not yet been insured, 
isn’t it likely that they have not yet met the 
right man? And isn’t it up to you to prove 
that you are the right man? With the third 
class—the uninsured— you have simply to tell 
them of the company’s welfare activities, of 
the nurses and the story of bonuses and div- 
idends paid and credited to policyholders, and 
then spread out your app. for their signature. 

“The fact that you are calling in a house 
fifty-two times a year gives you a great ad- 
vantage over an unknown canvasser, because 
you are already known, if only by sight. By a 
glance at your canvassing route book, you 
know that Mrs. So-and-So lives on a particular 
floor, and, on knocking, you are able to address 
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her by name. If she does not know you by 
name, she will probably recognize your face as 
the insurance agent calling at the house. AlI- 
ways get permission to enter the home, avoid- 
ing hallway interviews. Once within, your suc- 
cess depends on how well you size up the situa- 
tion and press business to a close. Even if the 
parties are already insured in another com- 
pany, why not add some additional insurance? 

“Lapses? I know of one good way of keep- 
ing lapses down, and that is to help the man on 
the debit who is out of work to get a job. I 
try to remember the occupation of the men of 
the family, and when one of them gets out of 
work I refer him to a fellow worker and ask 
the latter to use his influence to get a position 
for the non-employed. Such cases always meet 
with success. 

“By March 31 next I expect to make an in- 
crease of $61. I base this on the assumption 
that there are from ten to eighteen families 
living in the houses where I collect, and that | 
can average ten families in each house and 
make in three months ten cents increase on 
each family. That would make $1 from every 
house and $61 from sixty-one houses. If I 
should fail in this, it should be proof that this 
canvassing debit scheme is only camouflage 
and that any temporary success I have will be 
due only to concentrated effort for a few weeks 
or so. But I am planning ahead for to-morrow 
as well as for to-day. Last week’s record is a 
thing of the past. The question is, what are you 
going to do this week, next week and next 
vear ?”—The Intelligencer. 


GROUP INSURANCE ATTACKED 


Criticisms by Fraternal Answered by the 
Travelers Insurance Company 
A fraternal organization paper recently pub- 
lished an article headed “Deceiving Working 
Men.” 
We quote the article in full. 


“Group insurance is a snare and a delusion— 
The employee who is insured under the group 
plan because he is one of the working force in 
a big mercantile house or factory is not insured 
after he ceases to be thus employed—It there- 
fore behooves the working man to not permit 
himself to be deceived into lapsing his other 
life insurance because he is temporarily in- 
sured in a group—He is liable to be discharged 
at any moment—It would appear that the pur- 
pose back of the scheme of group insurance is 
to get the unthinking man to lapse his other 
insurance, especially that carried in a fraternal 
beneficiary society—After a man becomes a 
part of the group covered, then if a good risk, 
the old-line agent will approach him with an- 
other scheme for him to take out an individual 
policy—Group insurance is the poorest scheme 
of life insurance offered—It is both dishonest 
for the insured and unsafe for the company— 
The straight, old-line policy is nearer because 
it comes nearer being honest—Labor leaders 
are issuing warnings against group insurance 
and cautioning the members in their organiza- 
tion to be not deceived—Fraternalists should 
also beware of it.” 


The Travelers Insurance Company in_ its 


“Agents’ Record” prints the following excel- 
lent answer to the points thus raised: 

“If it has ever occurred to those men who 
have interested themselves in developing group 
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insurance during the past six years that here 
was a substitute for fraternal insurance, this 
is the first time it has been brought to our 
attention. 

“This company, at least, would be the last 
to suggest that an insured employee under the 
group plan lapse other insurance because of the 
insurance protection afforded his family de- 
pendents through the generosity of his em- 
ployer. All group policies give the right of 
conversion without medical examination in 
every case where the insured employee leaves 
the service of the employer. 

“Another grievance of the fraternal man is 
that the old-line agent will approach the in- 
sured employee with “another scheme” for him 
to take out an individual policy. This is a 
grievous charge. What is particularly nefari- 
ous aboué this? 

“The next sentence states that group insur- 
ance ‘is the poorest scheme of life insurance 
offered—both dishonest for the insured and 
unsafe for the company.’ The reasons for this 
statement are not given. 

“We have always looked upon group insur- 
ance as the most commendable scheme of pro- 
tection that has ever been offered, chiefly for 
the reason that it takes all employees regard- 
less of age or physical condition. The man who 
is suffering from a disease which is almost cer- 
tain to result fatally within a short time, 
couldn’t get life insurance protection anywhere 
on earth except under the group plan, and he 
needs it most. 

“Fraternal insurance is all right provided it 
is operated on a safe basis. All fraternal asso- 
ciations are having enough troubles of their 
own without attacking the beneficence of group 
insurance or worrying about the safety of the 
companies writing it. 

“The reference of the fraternal writer to the 
attitude of the labor leaders is a ‘shot in the 
dark.’ No labor leader really interested in the 
welfare of labor will object to the wives and 
families of laboring men being protected free 
of expense by group life insurance, nor will he 
object to the employer’s buying accident and 
sickness insurance for his employees, which is 
simply one way of guaranteeing the payment 
to them of a portion of their wages if they are 
disabled by accidents occurring away from oc- 
cupation, or by sickness, regardless of cause. 
The labor leader who is concerned that the 
generous treatment of employees by the em- 
ployer will lessen his influence and win the 
employees away from their allegiance to the 
organization is singularly lacking in a broad 
conception of human affairs.” 





The life insurance business was never better 
than at present. All companies are preparing, 
and any action to stir up strife and antagonism 
could have no possible beneficial results. It 
certainly could not create anything approach- 
ing an ideal condition in the field—Wéilson 
Williams. 

This “Help -Wanted” advertisement was re- 
cently displayed in a New York newspaper : 

Office Boy—Large manufacturing concern; good op- 


portunity for advancement; $10; free life insurance. 
Apply :: —--———-—--_—_———. 
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SOME PLAIN REASONS 
Why a Man Should Stick to the Busi- 


ness of Life Insurance 








FRUIT OF 25 YEARS OF EXPERIENCE 





Enlarged Visions of Opportunities and Possibilities 
Opened Up by a Little Thought end Study 


By throwing on the screen a moving picture 
of some conclusions reached after twenty-five 
years’ experience in the greatest business in 
the realm, I sincerely trust I may be able to 
qualify some of your preconceived opinions, 
and also open up new and enlarged visions of 
great opportunities and splendid possibilities 
therein. 

3y two strokes of the pen let us divide our 
“esteemed fellow citizen” into three classes: 


1. Those who are shiftless, lazy, impecunious, 
out of work, “ne’er-do-wells,” and not caring 
who knows it. 

2. Those who love to work, are thrifty, am- 
hitious to do well, seekers after wise counsel 
and have honest intentions. 

3. The very rich, self-satisfied, society-crazy, 
with time a drug on their hands, no definite 
purpose beyond seeking pleasure and cutting 
coupons. 

Now, if you please, draw a blue pencil 
through class “one’—they concern us only as 
we pity them and are benevolent enough to 
offer aid. Scratch out class “three”—we are 
sorry they are so rich. It is an awful thing to 
be very wealthy and have nothing to do. The 
writer is pleased to address himself to class 
“two.” 

Let’s subdivide “Two.” How’s this? 

A. Those who are employed, content with 
their work or profession, have chances of pro- 
motion, and who are either skilled workmen 
or specialists in their line, whose reputations 
are established and opportunities for better- 
ment constantly opening out before them. 

B. Those who are engaged in various occu- 
pations and professions, possessing pronounced 
ability, but with scant opportunity (if any) to 
advance; who are devoting the maximum of 
time, hard work and thought for a minimum 
of recompense; whose hearts are heavy with 
the increasing cost of living and the great sac- 
rifice they are constantly making, but whose 
every sense is alert for a better chance. ; 

C. The young with their future occupation 
yet unselected, influenced by relatives and 
friends, yet wise enough to think for them- 
selves before choosing a business career. 


Now, blue pencil A, if you please, and let 
those happy people go on to better things— 
would that society had thousands more like 
them! Let B and C stand. Those who come 
unler these two heads constitute the thousands 
to whom the writer is speaking. 


Diccinc INtTo THE REASONS 
Every thoughtful American likes to dig into 
the reasons for things and for doing things. A 
stupid taking them for granted or jumping at 
conclusions excites our contempt. “Oh, just 


because,” may please a silly young girl, but it 
doesn’t satisfy us—philosophers. An emotion 
may stir deep feelings, but reason is not al- 
ways emotion. To dwell upon some past event 
in delightful recollections is only memory, not 
reason; and painting beautiful pictures of 
fancy, building air castles, etc., only imagina- 
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tion, not reason. Possibly you could not define 
a reason. Listen! “Just ground for action— 
that which is offered or accepted as an expla- 
nation—the efficient cause of an occurrence— 
a motive for action—proof for an opinion.” 
Old Noah Webster says a lot more that’s too 
heavy to carry, so we'll drop it. 

The question is a fair one— “Why (the rea- 
sons) one (man or woman) should engage 
(give time, thought and energy) in the busi- 
ness (labor, occupation, profession) of life un- 
derwriting (inducing persons to protect loved 
ones, estates, investments, old age against loss, 
by taking policies in reputable companies).” 
— A comprehensive text—many phases. We 
are concerned with one only—‘Why’—the 
reasons—reasons within—reasons without— 
financial reasons—social reasons. Don't get 
frightened! This is no dry-as-dust 
thesis, worthy a place in the waste basket, but 
a lively, absorbing, profitable subject that will 
unquestionably be confronted with the sharp 
eye, keen understanding and logical reasoning 
of you who have read thus far. 

But let us not “beat about the bush” any 
longer. Those reasons which have their prem- 
ises outside ourselves invite attention first. 
And so “We're off!” Here’s Number 1. 


long, 


No CasH Capitat REQUIRED 


Do you desire to become a dry goods mer- 
chant? then you need money to pay rent, buy 
goods and employ help; should you decide to 
manufacture shoes, you need collateral or 
credit to equip your plant, purchase material, 
etc. Has farming an attraction or its equiva- 
lent to secure the land, stock, implements, etc. ? 
It is an old principle that every business must 
have one of four things for its foundation— 
money, credit, good collateral or an endorser. 
But, here we have a new order of things—a 
revolution—an overturning! Behold a_ busi- 
ness, the peer of any—far-reaching, transcend- 
ent—the glorious business of saving homes, 
supporting widows and orphans, safeguarding 
old age against penury, conserving the fruits 
of labor and thought against loss. A business 
representing no single out-of-the-way arcade, 
but billions of dollars—supplements of unfin- 
ished lives. Has business than which none has 
been conducted with greater integrity or pro- 
duced more magnificent results; a business re- 
quiring no money, no collateral, no credit and 
no endorser to engage in it! Wonderful? Yes, 
but after all, very simple. With “This Line” 
you don’t have to buy first in order that you 
may sell. Your merchandise consists of a folio 
of bond paper, beautifully engraved, which 
“promises to pay” and also engaged to do 
other valuable things, if the purchaser will do 
certain other things. They call it a “policy,” 
but it might just as well be called “a contract,” 
“a bond,” “a trust certificate,” or “a promissory 
note.” In it are enumerated great benefits, and 
behinds it are millions of assets to make good 
every article of agreement. 

One doesn't need seven big Saratogas to 
convey this merchandise from place to place, 
nor are changing styles and seasons leaving 
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him with worthless samples on his hands. 
While it is not so tangible as the doctor’s bills, 
the coffin plate or the open grave, yet when 
the last sad writes are performed and the ad- 
ministrator takes an inventory of “What did 
he leave, anyway?” that little sheet of paper 
stands sponsor for the mortgage (deathgrip), 
is a foster-father to the orphans, lifts the 
heavy burden from the widow’s sorrowing 
heart and preserves inviolate the purity and 
sweetness of home. Eloquent? No stock in 
trade ever attracted human ear or eye one-half 
so much. It will sell itself to the thoughtful 
man who has brains enough to understand its 
simple statements and love of dear ones suf- 
ficiently strong to protect them against his un- 
timely death. Whole volumes could be written 
upon the quality, fineness, character, utility, en- 
durance and purpose of this merchandise—but 
no; we haven’t the time. 


In THE Kirt Bac 

Before you get into the field and actually at 
work you will need a little more outside cap- 
ital—a license, furnished by the company—a 
book of instructions for agents, furnished by 
the company—a rate book containing rates, 
values, tables, etc., furnished by the company— 
circulars, comparisons, helpful literature of 
various kinds, furnished by the company and 
cost you nothing. No “Cash for Outfit” scheme 
here! A fountain pen and a leather wallet, 
neither absolutely necessary, might be “fur- 
nished by the company” also. This is your en- 
tire line of samples, your shelf goods, your 
manufactured product, your bank deposit, your 
crop, your whole stock—outside of your own 
personality. 

Now read this list backwards—take an in- 
ventory. Great layout, isn't it? I'm not joking. 
Breathe here and think for a minute. In all 
the realms of business or professional life, in 
the wide range of mechanics, engineering, agri- 
culture, commerce, manufacturing, law, med- 
icine, is there anywhere a business so far- 
reaching with such stupendous possibilities re- 
quiring so small an amount of outside or cash 
capital ? 

Wait a moment; don’t conclude in an im- 
pulsive way that because you have no money 
you should engage in this great business. 
Perhaps—just “perhaps’—there might be one 
reason—or two—why you should never think 
of it~wait until we get through. 

However, if you have no money, no credit, 
no collateral, no endorser, be not dismayed, 
for none is necessary to the successful engag- 
ing in this magnificent enterprise. 

[The foregoing is the first instalment of a 
series to appear in the Industrial Insurance 
Section of THe Spectator. It is taken from an 
excellent little book entitled “Plain Reasons” 
by Charles Warren Pickell, the well-known 
writer on life insurance subjects. So steady has 
been the sale of this standard work that we are 


now putting it on the press for a second time, 
and copies will soon be available. ] 

We all realize the effect of lapses on special 
salary, but few appreciate their far-reaching 
effect upon the holding of old and the produc- 
tion of new business. 








INSURANCE SOLICITING 


The Agent a Professional as Much as 
the Doctor or Lawyer 





BUSINESS STILL IN ITS INFANCY 


Other Lines of Effort Require Long-Time Invest- 
ments of Money or Time 

Life insurance has taken its permanent place 
among the professions, and I venture to say 
that during the present century it will be the 
leading profession. You ask author- 
ity? I answer, conditions, present and future. 
The other professions—medicine, law, dentistry, 
etc.—are becoming overstocked. Our American 
colleges are turning out fifteen thousand to 
twenty thousand physicians every year, while 
only two thousand or three thousand are re- 
quired to fill the vacancies incurred. Through- 
out the United States to-day almost every 
country crossroad has its college-trained physi- 
cian. Our cities and towns have an average 
of one physician to each two hundred inhabi- 
tants. This is one of the prevailing conditions. 

Here is another. A bright, promising young 
man will go to college and spend from four to 


my 


six years, and as many thousands of dollars, 
in preparation for his chosen work. He grad- 
uates with honors, chooses his location, hangs 
out his “shingle,” and then sits in his office by 
the day, by the week, by the month—yes, by the 
year—waiting for a call for his services. Then 
he spends the balance of his life in practicing 
out a livelihood. 

While in conversation with a 
physician of a large city a short time ago, he 
stated to me that the physicians of the city of 
Chicago during the previous year had aver- 
aged an income of but five hundred dollars: 
the lawyers, four hundred dollars. He stated 
that he knew of bright young men who had left 
college, located in Chicago, and had not taken 
in to exceed one hundred dollars in three years. 
This other have 
turned the minds of bright, hustling, energetic 
and ambitious voung men towards life insur- 


prominent 


and prevailing conditions 


ance as a vocation. 


Pustic 1s Epucatep 

Life insurance is still in its infancy. We 
have been selling life insurance in the United 
States seventy years, and “perhaps 
fifty per cent of the insurable risks are insured. 
Public education along this line is just in its 
prime. Never have the public understood the 
benefits and needs of insurance so well as they 
do to-day. Never 
bought by the masses. 


for some 


was so much insurance 
Every year swells the 
rolls of the companies’ policyholders with the 
names of the moderately-living and sturdier 
classes—the very insurance risks. 
These conditions indicate to the bright and far- 
seeing young man the many attractions of life 
insurance as a coming vocation. 

Every profession has its drawbacks and re- 
quirements. In the profession of medicine, law 
and dentistry, you must invest money and time 
in preparation and then await the demand of 


cream of 
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the public for your individual services. In com- 
mercial lines you must have capital to invest 
and then put vour brain and time behind it for 
results. 

Life insurance requires none of this capital. 
Your brain and energy are your capital. You 
can take your goods to the public and display 
their merits. In the other vocations your suc- 
cess is largely measured by the value that 
others place upon your services. In insurance 
your success is measured almost entirely by 
the amount of earnest hustle and good com- 
mon sense you put into the business. These 
conditions are what are drawing the minds of 
our leading men in all other professions and 
vocations into the channels of life insurance as 
a future life-work. Everything is favorable to 
place it among the leading vocations. 


HicgH Grape ENXpert 

The successful salesman of insurance is an 
expert of the highest type—one who must not 
only be able to supply the demand for his 
goods, but must be able to create this demand. 

No other vocation to-day gives one such free- 
dom of action and choice of fieid in which to 
labor. You are at liberty to choose your ter- 
ritory. You select the class of people to whom 
you present your goods. You plan your work 
as an architect his building. You determine the 
hours of your labor and are recompensed ac- 
cordingly. It is true philanthropy. No greater 
henefit can be bestowed upon the human race 
than to assist the individual to judiciously prac- 
tice frugality and providentially provide for old 
age and its increasing needs. 

If every wage-earner of this country could 
he persuaded to invest one-tenth of his or her 
annual earnings in endowment insurance as a 
saving for old age, in twenty years there would 
not be a poorhouse in this country. 

Such a work is possible; such a work would 
be true philanthropy. The practical is what the 
masses are hungering for in life’s struggle. 
Not alms, but assistance in earning and saving 
for future emergencies. With the evolution of 
social progress some such philanthropic move 
will be inaugurated—some 
whereby the smallest wage-earner may con- 
tribute to his or her future independently of 


practical system 


conditions. 
High ANp Lorry IDEALS 


The man who spends his time in dreaming 
of ideals is no longer reckoned with in these 
strenuous times. This is a busy age of thought 
and action, yet the men who have achieved the 
greatest success are those who set out early in 
life’s struggle with high and lofty ideals, and 
have climbed steadily and persistently toward 
them. 

The young man who sets out in life without 
a fixed ideal toward which to strive is afloat in 
a craft with no rudder with which to guide it. 
With no ideal toward where to aim, your efforts 
will be buffeted about by every wave of tur- 
moil and struggle, by every breeze of idleness, 
and you are likely to be carried from your 
course with the drift of time. 

In this great ocean of human action you 
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must grip firmly the tiller of your craft and 
guide it straight toward your ideal or it will 
be carried on with the great tide of human 
activity and languor. 
struggle, and the strides of your success are 
measured by the firmness with which you grasp 
the tiller of your craft, and the correctness 
with which you read from the log-book of time 
your course on this great ocean of human en- 


Life is one continuous 


deavor. 

In this age of great activity you cannot sub- 
sist alone on ideals, but experience demon- 
strates that the achievements have 
heen wrought by the men who held the highest 
and most lofty ideals as an end, but not a 


greatest 


means, in their work. 

After all is said and done, life’s struggle is 
not worth the effort unless your ideal has been 
at least partially achieved. The breadth of your 
character and your usefulness will be deter- 
mined by the scope of the ideals to which you 
give allegiance. Do not set out to sell a policy 
with the commission to be earned as your ideal. 
Those who started with this ideal have fallen 
by the wayside. 

Consider your prospect’s conditions and fit 
him in presenting your policy. In this way the 
scope of your usefulness will be increased; 
your character will be broadened, you will scat- 
ter broadcast the seeds of usefulness from 
which you will reap a future harvest. When 
you are in competition with another agent you 
must firmly believe and know that your policy 
is the best for your prospective buyer. If you 
are blinded to all but the premium you will lose. 

There must be within yourself that honest 
conviction of right and truth or your scope of 
usefulness will be narrowed down to the sphere 
of failure. 

Do you question the high calling of your vo- 
cation? If so, stop work long enough to con- 
vince yourself of this fact at once. Otherwise 
your scope of usefulness will be curbed to a 
small sphere. Do you hesitate in the work and 
choose easy prospects? You are curbing your 
usefulness. The most difficult tasks are those 
from which we derive the most pleasure when 
they are accomplished. Do you fear that your 
opponent or your prospect may know more 
than yourself about your mission? If so, ap- 
proach him eagerly: determine never to leave 
him until you are the richer by what he has 
been able to give you. 

Once you are self-converted as to the superi- 
ority of your work, your company, and its pol- 
icies, nothing can daunt you or change you 
from your set course. 

Are you doing anything for society? Look 
“with me for a moment into this great field of 
life-insurance work and you will scarcely be- 
lieve what you see. The brilliancy and warmth 
of its sunbeams are indescribable. Thousands— 
yes, millions—of homes are lighted, warmed, 
and cheered by its beams. The aged look to it in 
gratitude as their endowments mature for com- 
forts in their declining days. Children bask in 
its beams as they secure their education in 
place of a destitute orphanage. Widows bow in 
reverence to the great vocation that has made 
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possible the education of their children and an 


independent livelihood through co-operation 
with their former protectors. As this great 


illuminating sun steadily and majestically 
moves on its course, the comfort, happiness, 
and the sunshine radiating from it permeate 
the remotest corners of this great land. Poets 
have said, and will continue to say, many beau- 
tiful things. Sages and philosophers have re- 
vealed to us wonders by their researches. Finan- 
ciers have proven themselves giants in amassing 
wealth and have 
pass from them in a 
all the poet’s command of language he cannot 
describe the full beauty of this you behold. 
The philosopher in all his great researches 
has failed to discover a future sustenance for 
your widow and mine—for your child and mine 


seen a lifetime’s savings 


single day, but with 


—after we are gone. The giant financier on 
his death-bed bequeaths his millions to his wife 


and children, and through their lack of experi- 


ence in handling them they vanish like a 
shadow and in their wake follow suffering, 


want, and destitution. Aye, to the great prin- 
ciples of life insurance alone remains the sys- 
tem through which future comfort to dpendent 
loved ones is made possible after we are gone. 
Can you imagine a more beautiful vision? 
3eautiful indeed! What part have you had in 
it? Ah! stop and consider your calling. In 
how many homes have you ministered these 
future comforts during the past year? 
Gracious is the one who aids the weak in 
hearing their burdens, but wisely, generously 
gracious is he who guides us in preventing the 
burdens from falling upon our loved ones. 
This is your part in the beautiful vision 
which you have just seen. Do you lack zeal in 
urging your prospect to insure? Think of his 
loved ones. Does your hesitate ? 
Paint for him this beautiful picture, and he and 
his loved ones will bless you and yours in years 


prospect 


to come. 

Hitch your ideal to something high, so high 
that every time you gaze upon it you are com- 
pelled to look upward, to reach higher in your 
endeavors to grasp it—so high that as you ap- 
proach nearer it becomes brighter, larger, and 
more inspiring; so high that in your daily 
struggle to reach it you forget the petty an- 
noyances and drawbacks as soon as they are 
overcome, and press on to other tasks yet to 
be completed in reaching your goal, rather than 
stop and spend valuable time reflecting on 
achievements won; so high that as you near the 
end of life’s work your comforting star will be 
this ideal realized in at least some small degree. 

[The foregoing is the first instalment oft a 
series to be continued in the industrial insur- 
ance section of THe Spectator. It is taken 
from “Life Insurance Salesmanship” by 1. J. 
Henderson, an acknowledged classic on the 
subject it treats. ] 


Industrial Insurance for Negroes 


The colored population in Chicago has been 
increasing enormously during the past few 


number of industrial insurance 


and a 
companies are doing a large business among 


years, 
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them. Colored insurance agents are charging 
that while certain companies are willing to ac- 
cept premiums from negroes they will not em- 
ploy negroes as agents. The colored people 
have organized the Universal Insurance 
Agents’ Association to protect their interests. 
and have adopted resolutions condemning the 
practice of companies which issue so-called 
“Jim Crow” policies to negroes, differing from 
those issued to white people, and which refuse 
to employ coiored men as agents. The mem- 
hers of the association are pledged to spread the 
spirit of race solidarity and economic co-opera- 
tion, and seek to improve their efficiency and 
give more and better their 


plovers. 


service to ein- 


INDUSTRIAL CANCELLATIONS 


Forfeiture of Policies Governed in Kansas by 
Life Insurance Law 


Following the decision of the Supreme Court 
of Kansas that the same rule relative to the 
forfeiting of general life insurance also applies 
to industrial insurance, an effort is to be made 
to amend the bill known as the Price Law rel- 
ative to the requirements for the forfeiture of 
life policies. The Price law requires a notice 
of thirty days before forfeiture, and the court 
held that this applied to the industrial policies. 
The proposed amendments to the bili, as intro- 
duced in the special session of the legislature, 
are as follows: 


It shall be unlawful for any life insurance 
company, other than fraternal, doing business 
in the State of Kansas to forfeit or cancel any 
life insurance policy on account of the non-pay- 
ment ot any premium or interest, without first 
giving notice in writing to the holder of any 
such policy of its intention to forfeit or cancel 
the same; provided, however, that this section 
shall not apply to any policy under the terms 
of which the premium is to be paid weekly, bi- 
weekly, or monthly. 

Section 2: That Section 5293 of the General 
Statutes of 1015 be amended so as to read as 
follows: 

Before any such cancellation or forfeiture 
can be made for the non-payment of any such 
premium or interest when due or within the 
period of grace granted by the policy, the in- 
surance company shall at least thirty, and not 
more than forty-five days, prior to the day 
when the same is payable without grace, notify 
the holder of any such policy of the date when 
the premium or interest will fall due, stating 
the amount thereof, and its intention to forfeit 
or cancel the same, except as to any right to a 
surrender value or paid-up policy provided by 
the terms of the policy, if not paid when due 
or within the period of grace provided by the 
policy; and such policyholder shall have the 
right, at any time within thirty days after such 
notice has been duly deposited in the post- 
office, postage prepaid, and addressed to such 
policyholder at the address last known by such 
company to pay such premium or interest; and 
any attempt on the part of such insurance com- 
pany to cancel or forfeit any such policy with- 
out the notice herein provided for shall be null 
and void. The affidavit of any responsible of- 
ficer, clerk, or agent of the corporation, author- 
ized to mail such notice, that the notice re- 
quired by this section has been duly addressed 
and mailed by the corporation issuing such 
policy, shall be prima facie evidence that such 
notice has heen duly given. 
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SELLING TO CAPACITY 


Are You Doing It?—If Not, the Reason Is 
Certainly Near at Hand 
The man who simply works enough to hold 


and who argues he is doing 


enough, shows a sad lack of ambition. 


his business 
He is 
also stunting his own growth and power to ex- 
pand. He does even worse; he breeds contempt 
for ambition. One may argue, “If Jones down 
3ut the 
natural idea of progressiveness comes to the 


the street gets away with it, so can I.” 


rescue and shows the folly of taking example 
of the siuggard. 

This is the kind of man that 
stream. If you have been harboring any such 
You were 


floats down 
thoughts get rid of them at once. 
not the author of them, perhaps, in the first 
place; you simply saw a lazy fellow getting 
away with it for the time being but you know 
he cannot last. 

Think of the things you have not done, the 
fun of victory you have missed—and the joy 
of getting there. You also miss your measure 
of the almighty dollar—the same dollar that is 
not measured by what it will buy, but its value 
when you need it and what joy and happiness 
it will bring to those who have not the gift to 
earn it. 

It has been written, “Ideas rule the world.” 
beyond a doubt they rule the insurance busi- 
ness. The man who plods over his work like 
an automaton lacks the power that has made 
nations and which makes good men. That 
power is ideas. 

‘The world won't 
find a place for the man with ideas; he finds 
it for himself.” You can prove the truth of 
both daily in your calling. It’s always the same 
--“The man with a head gets ahead.” 
No man is born an insurance man. 


There is another saving: 


He is 
placed on earth even as you and [. After that 
it depends on himself what he shall be. Instead 
of doing as little as one can, try doing as much 
as you can. You will be surprised how much 
more honorable you will feel when your year is 
ended. The krowledge of doing your full duty 
gives you a clear conscience and permits you 
to look each prospect in the face without a feel- 
ing of shame. 

This sort of feeling makes you know that 
when you have reached the true value of your 
service you are in a position to expand it. 

There are many bright stopping places on the 
road of duty, and many rewards for the man 
who gives over-measure in the scale of service. 
This reward is as sure to come as to-morrow. 
It may not come as soon as you expect, or as 
soon as it should, and you may think your call- 
ing is hard, but the world pays for services 
rendered. No prospect will think of turning 
down a man who gives full value in services. 

It costs nothing but vim and energy to try, 
and if you really want to sell more insurance 
ceive more energy to the task and the thing is 
done. 


The Nashville Life and Accident of Nashville, 
Tenn, which has been doing a iarge industrial business, 
is beginning to write ordinary insurance on the non- 


participating plan. 
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MERCHANTS LIFE INSURANCE COMPANY 


FINANCIAL STATEMENT December 3lst, 1919 














Pen Tes x eck nneeenaeas couse Des Moines, Iowa 
Admitted Assets Liabilities 
Spe ea eee bh, par 

Mortgage Loans on Real Fst.......... $2,680,083.17 Le gal Reserve. ..... “ielgaahcieawainnae enews SOOO ASE IT 
At OR NE 9 Qe: Qe Claims reported or in process of adjust- 
we Icy wna, iain POM. INOS 3 eee sos 115,663.05 MURGERUAT ce Vatroges = toner ate. Ae Cake won woh Poke net Moker oie oie 30,582.10 
Bonds—United States...............4. 398,625.07 Premiums paid in advance............. 25,474.42 
Bonds—Municipal, etc................ appGtoo Set-asile bor taxes... 6. cick sicccecsese 29,988.83 
ee 157,484.69 All other Liabilities................... 9,446.20 
Interest due and accrued............... 77,035.24 Capital Stock. ...... ++... 400,000.00 
\ eR EE rote Magh ee Tree 79,044.20 
Net uncollected and der'd Frem......... 90,014.02 — Surplus to Policyholder...............- 479,044.26 

Total Admitted Assets............... $3,572,587.64 $3,572,587.04 
Paid Policyholders ee 2 $4,845,213.03 
ee eee ee eT ee eee ee ree re eT eee en ere eee 609,697.20 

Insurance in Force.......... $66,109,220.00 
Full Legal Reserve deposited with the State of Iowa. 
THE YEAR’S PROGRESS 

Total Assets Dec. 31st, I1919............ $3,572,587-04 Insurance written and paid for, 1919..... $14,110,145.00 
Potal Assets Dec. 31st, I918..........-- 3,099,591-64 Insurance written and paid for, 1918...... 3,132,964.00 
coca "A i le dnh reheat ida 472,990.00 SORE 6a aie lag er area careoiicnes 11,077,181.00 
ee 1,688,923.32 ; : 
Cross’ Teme GER. 6 as.s sion coon roe uds 1,435,574-34 Insurance (paid for) in force Dec. 31st, _ 

eaten Fea sass shear: th steadlee sett ae ete "253 348.98 ee Tee Teer er er rere ee eee 66, 109,220.00 
Reserve on business in force Dec. 31st, 1919 2,991,451.77 Insurance (paid for) in force Dec. 31st, 
Reserve on business in force Dec. aI st, I¢ i8 2 82 701.70 1918 i acal ay am Ge tase te Ge ip! Uh Ress ad force a eae ht ose a lal wena ie 55,088,201 00 

d ) 462,7 / 
BU: wticed natew kaSs ore cer eraeree we RRS 508,750.07 LO Te Ee ee ee Te eee ee 11,02T,019.00 


WILLIAM A. WATTS, President 














Des Moines Life & Annuity Company 


Established 1917 


OFFICERS 
A ‘T. BENNETT... President PAUL N. MANTZ.. . Asst.-Secretary A. L: 
S. J. DON CARLOS......Secretary L. M. BARLOW.........Treasurer 


Ledger Assets December 31, 1918... 

Capital, Paid in during 1919. . : 

Surplus, Paid in during 1919. 
Total. ... 


Total Premium Income.... 
Interest Income.... 
All Other Income..... 

Total Inoome............ 
Total Income and Balance... ; 

ASSETS 

Mortgages...... ees 
Premium Notes. wingilen os 
Bonds and War Saving Stamps. 
Cash............-- 
Agents‘ Balances Secured. 

Ledger Assets. 
Non-Ledger Assets. . 
Total Assets....... 
Assets Not Admitted.. 
Total Admitted Assets 


CAPITALSTOCK -_ - 
SURPLUS ; ‘ ‘ 


In Premium Receipts.. ... 


Jan: 2918 ......... 
June 30, 1918......... 
jan. 1, 1919. . 
April 1, 1919.. 


Sioux City Branch 

Motor Mart Bldg. 

Sioux City, I-wa 
Gaulding & Brown, Managers 


INCOME 


$216,132.66 


HART. 


FINANCIAL, STATEMENT 
December 31, 1919 


$ 698,642.31 


37,065.84 Paid to Policyholders 


14,041.85 Taxes 


$ 749,750.00 Miscellaneous Expenditures. ue oe 


$ 285,648.37 otal 
40,334.87 
4'876.85 

$ 330,860.09 

1,080,610.09 


$ 620,500.00 
1,969.35 
66,870.00 
58,282.15 
25,966.62 

$ 773,588.12 


23,399.83 = i 
Capital Stock... ....... 
Surplus... eee 








$ 796,987.95 

26,972.05 

$ 770,015.90 

- $500,000.00 
- 158,001.41 








Reserve on Policies in force..... 
Death Claims Unadjusted 
Coupons Left at Interest... 
Premiums Paid in Advance. . 
Miscellaneous........... 


Disbursements... . 


3alance as per Ledger Assets. 


RNS Santis can, 


a Tee 
DEATH CLAIMS PAID to JANUARY 1, 1920 
INSURANGE IN FORCE 


INCREASE IN 1919 OVER 1918 


aa Assets. 2d... os 


.. $74,945.81 


; Investments in Liberty Bonds $65,800.00 
Securities on Deposit with the Commissioner of Insurance of the State of Iowa for the protection of Policyholders........ $ 685,350.00 


Pyramid of Progress INSURANCE IN FORCE 
— $630,000 Ci igi ao GS a re 
. $990,000 Get. 1) 2998........5..0.. 


$2,164,000 


$3,283,000 mee 


3 ed A ee 


The Company of Co-operation 
BRANCH OFFICES 


Waterloo Branch 

406 First Nat‘l. Bank Bldg. 
Waterloo, Iowa 

Fred G. Applequist, Manager 


Central South Dakota Branch 


Dakota State Bank 
Salem, South Dakota 
Kuhle & Kuhle, Managers 


..... Agency Manager R. J. BANNISTER. 
Dr. A.C. PAGE... . Medical Director 


DISBURSEMENTS 


LIABILITIES 


. .Counse 


$ 8,567.82 

9,854.74 

288,599.41 
$ 307,021.97 


$ 773,588.12 





$ 93,800.20 
1,000.00 
4,846.79 
1,106.28 

11,261.22 


Fe 


112,014.49 
500,000.00 
158,001.41 
$ 770,015.90 
$10.567.82 
$8,630,557.50 


In Reserve...........$75,468.35 


$5,168,000 
| $7,183,000 
< $8,630,000 


Nebraska Branch 
305-6 Nebraska State Bank 
Lincoln, Nebraska 
Wilson & Son, Managers 


Licensed to transact business in the states of Iowa, Nebraska and South Dakota. 
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January 22, 1920 


PRUDENTIAL PROGRESS 





Fine Records in Industrial and Ordinary 
for 1919 





AGENTS IN KEEN COMPETITION 





Three New Members Added to Class E of the Old 
Guard—M_ ny Agents Long in Service 

L. F. Miller, superintendent of the Reading, 
Pa., district of the Prudential, completed 
twenty-five years of service with the company 
on January 16. 

H. Malkan, agent in the New York 2 of- 
fice, was presented with a P. O. G. locket and 
certificate, by Supervisor F. E. Boyd, on the 
occasion of his twenty-fifth anniversary of 
service. Mr. Malkan has served continuously 
on the staff of the New York 2 district since 
December 15, 1894. 

George Zearfaus, assistant superintendent of 
the Philadelphia 10 district, celebrated the com- 
pletion, on January 3, of his twenty-fifth year 
of continuous service, automatically receiving 
the distinction of eligibility to membership in 
Class E of the Old Guard. 

Agent Edward Clarke, of the Pittsburgh 3 
district, died on January 2. He had been in the 
field since November 16, 1903, and had made 
a large number of friends. 

The tabulation of results in the New York I 
district for the past year indicate that “debit 
conditions” have been very closely followed. 
By taking especial care to become thoroughly 
familiar with the subject, the staff has been 
able to give an admirable demonstration of 
progressiveness. Not only was an improvement 
of twenty per cent in gross arrears made, but 
the gross advance payments increased twenty- 
four per cent for the year. 

The skillful managment of Toronto 2 by As- 
sistant Superintendent John A. Troke and the 
energetic co-operation of his agents, enabled 
his staff to gain the record for industrial in- 
creases in the Canadian field during 1919. The 
most productive agencies in the ordinary 


branch were supervised by L. H. Barnes of 
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Calgary, Irene Parent of Quebec, Fred J. 
Flaherty of Peterborough, Emile Gignac of 
Ottawa and W. G. Young of Winnipeg. 

The distinction of leading the Denver, Col- 
orado, district in both branches for 1919 was 
won by Superintendent P. H. Showalter. 

W. H. Kuykendall of Salt Lake City has 
been promoted to assistant superintendent in 
recognition of meritorious work in contribut- 
ing largely to the industrial net increase in his 
district. 

Agent Ernest Lindquist of the Los Angeles 
1 district captured the division agency leader- 
ship in industrial for 1919, and Agent F. S. 
Graham of Seattle, Washington, set the pace 
in ordinary. Both have received many con- 
gratulations from agents and friends in all 
parts of the country. 

Recent notable admissions to the Prudential 
Old Guard in Chicago have been those of L. S. 
Coutts into Class D (20 years): T. B. Molloy 
and C. J. Myers to Class C (15 years), W. J. 
Thiede, F. J. Corcoran and I. H. Renk of Class 
B (10 years), and A. Coron and L. R. Me- 
Guire to Class A (five years). 


Champion Old Policyholder Agent 


“Well, sir, you may be surprised when I tell 
you the source of most of the $100,000 a year 
that I have been writing for a good many years 
now.” 

The speaker was a country agent in Missouri 
whose field is two agricultural counties. He 
was talking to an agent he met at a fieldman’s 
convention. 

“I get mostly all of my $100,coo a year by 
systematically keeping up with the increasing 
needs of my old policyholders. I keep the 
closest kind of tab on their change of ages, the 
anniversaries, the births, educational plans, etc., 
and by that means I keep ‘em increasing their 
insurance right along, year after year. And I’m 
always on the lookout for any who show the 
least sign of lapsing. I work as hard at getting 
any such one out of the notion as I would to 
write a big new one. It has kept me from hav- 
ing a lapse in more than three years now. If 
it comes to a pinch I'll do a lot for one of my 
policvholders before ever I'll let him pull out— 
and if you don’t think it pays you're mistaken. 
Such fellows are grateful and help you a lot 
afterward. 


“The growing up children of my old policy- 
holders furnish me a nice lot of new business 
right along. I've proved to my satisfaction that 
there’s nothing like writing a man right, mak- 
ing everything perfectly clear to him, satisfy- 
ing him thoroughly—giving him what he needs 
—leaving him feeling through and through that 
he’s done one of the greatest things of his life 
by taking the policy. After that there isn’t any- 
thing in the help-you line that he won't gladly 
do for you.”—International Lifeman. 


A BRILLIANT EXAMPLE | 


Insurance Business No Longer Operating on 


a War Basis 


In looking over the field it appears that in- 
surance is the only business of any special con- 
sequence which is not operating on a “war 
basis,” although every sane man, woman and 
child knows full well the war ended over a 
year ago. This, to our mind, is a brilliant ex- 
ample insurance holds out to a country strug- 
cling under grievous burdens now being im- 
posed upon it by practically everything from 
the Congress to the milkman. It should, and 
we believe it does, make every insurance man 
feel proud of his occupation. This brings to 
mind the thought of the spirit that has always 
Cominated the business or profession of insur- 
ance. There is a great deal more to insurance 
than the mere cold-blooded proposition of mak- 
ing money out of it. Were this not true, per- 
haps those engaged in it who are sufficiently 
powerful to make trouble in order to secure 
excess profits would be in the same class to- 
day with the industrial and tradesmen’s organ- 
izations of this country. What is the actual 
record as it exists to-day? Insurance is on a, 
strictly pre-war basis of operation; and during 
actual hostilities there was not the slightest in- 
crease in rates in spite of the admitted fact 
that insurance contributed its full quota in 
money and in men to the prosecution of the 
war. And this is putting it mildly. It may be 
a:lded that the best machinery for inspections, 
so badly needed by the Government during the 
war, had been created by and belonged to the 
insurance men. This was placed at the dis- 
posal of the Government without expectation 
of pay beyond a possible “thank you.” We 
have no advice that “thanks” have even been 
received, but we take it insurance does not 
need any thanks. The record is open, and we 
will say again—every insurance man should be 
proud of his occupation—The Federal. 





Rights and duties are personal. 
“rights” of nations sometimes clash. 


selves more or less directly make and execute. 


DARWIN P. KINGSLEY, President 


Pleasure and pain are personal. 


THE RIGHTS OF THE INDIVIDUAL 


The combined rights of individuals make up the rights of nations, and the 
It was for the protection of these individual rights that Americans entered the war; it was to defend these 
rights that we raised vast armies, disciplined and equipped them, and sent them overseas to fight. It was for individual rights that our men fought 
so heroically. Their victory is a victory for individual rights. een ; f 

Laws and Courts and treaties and bailiffs and armies are properly the safeguards of individual and national rights. 
was club-law,—the law of the strongest—the law of the jungle. The ultimate law,—the law toward which Democracies are struggling,—will be the 


law which gives every individual his rights, harmonizing them with other men’s rights. 
In a Democracy men are assumed to have been born with certain inalienable rights which are protected and restrained by laws which men them- 


Laws are not rights; they should define rights and be their safeguard. _ — 

Apply this reasoning to life insurance and see how reasonable and how imperative it becomes. ; ; 

The wife, who is the home-maker, and who, while making the home, loses the opportunity to earn an independent income, has the right to some 
sort of protection against the risk of her husband’s death. Children have a right to be well brought up and well educated. These rights should be 
safeguarded as against the death or total disability of the husband and father. In most cases there is no safeguard except Life Insurance. 

The rights of the individuals,—husband, wife and children,—are written in the policy, and are further safeguarded by the accumulations of the 
insuring company and by the laws under which it operates. You can’t live real democracy without insuring your life. _ hogy 

The New York Life Insurance Company issues a Policy insuring against the risk of death or total disability. Behind each Policy is seventy- 
four years of experience, abundant resources, and the supervision of laws that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE CoO. 


The first law of mankind 


346 BROADWAY, _N. Y. 
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JOHN HANCOCK NOTES 
New Superintendent Goes to New Britain 
Agency from Long Island City 

\t the top of the John Hancock list of the 
leading one hundred agents in weekly premium 
increases are reported as follows: L. Berco, 
Brooklyn III; G. Guarino, Boston; S. Josephs, 
Boston; J. D’Esposito, Brooklyn II]; A. Holtz, 
Waterbury; J. A. Lagrutta, New York I; H. 
Horney, Brooklyn 1V; M. Devine, Philadel- 
phia IV; H. Johnson, Cambridge and C. Mar- 
giotta, Jamaica. 

The first ten assistant superintendents in the 
foremost fifty weekly premium increase pro- 
ducers are announced as J. Kelly, Philadelphia 
L; W. K. O’Connor, Boston; M. Lamm, New 
York 1; D. Nushzno, Brooklyn IV; C. Miller, 
New York II; E. Rose, New York V; A. S. 


Woodworth, Philadelphia Il; O. Braun, New 


York V: J. F. Shiel, Long Island City and N. 
Moscovitz, Brooklyn [. 

The late Superintendent Kessler has been 
succeeded at Hoboken by Charles C. Cook, 


transferred from New Britain District, where 
he had achieved notable results. 

A new territory has been opened at Meriden, 
Conn., a part of the New Britain District hav- 
ing been set off for some intensive develop- 
ment under the leadership of Superintendent 
Allen D. Shirley, formerly assistant at Malden. 
Mr. Shirley has been with the John Hancock 
since 1901 at Pawtucket, Brockton and Malden. 

Joseph F. Shiel was presented to the staff of 
the New Britain Agency last month as super- 


intendent, coming from Long Island City, 


where he has made a splendid record. Mr. 
Shiel has been in the John Hancock ranks 
since 1904, and in 1g06 went to the Long Island 
District, attaining the position of 
superintendent eleven years ago. 


assistant 


After twenty-eight years of service for the 
company, B. J. Marley has resigned the super- 
intendency of the Allentown District. Hle was 
the first superintendent of the Brockton Dis- 
trict, and for fourteen years before going to 
Allentown in 1915 he directed the work at 
Newark. 

Promotions and Changes: l'rom agents to 
assistants, Miles J. Jones, Chicago II]; George 
\W. Brown, East St. Louis; John L. Burke, 
Roxbury; William P. Wall, Worcester; Paul 
O. Ochsner, Philadelphia II; from assistant 
to assistant-at-large, Ira H. Van Emden, 
Yonkers: from clerk to cashier, Thomas J. 
Waters, Lawrence to Haverhill; Theodore A. 
Cittadino, Long Island City to New Britain: 
iransferred as assistant, Herman Sweetow, 
Chicago II to Chicago I; other changes, Berke- 
ley W. Mossman, reappointed application in- 
spector at St. Louis I; Frank R. Koch, ap- 
pointed assistant cashier at Waterbury; Edgar 
G. Levesque, appointed assistant cashier at Fall 


River. 


SURRENDER OF DEBIT 


Four Times the Amount of the Weekly Sum 
Believed Equitable 

It is calculated by The Insurance Mail, an 

devoted mainly to in- 


Inglish publication 


dustrial, that in the event, which will often oc- 
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Thursday 


cur, of an agent surrendering a portion of his 
debit, the compensation to be paid to him should 
be four times the amount of weekly debit 
transferred or surrendered. 

This system, it is urged, would encourage 
agents to build debit, giving them the benefits 
of “interest in books” on an entirely new plan, 
and leaving the office with full control of the 
debit and its distribution. This would in a 
great measure solve what is a very complex 
question—and getting more complex as time 
goes on. It would provide ways and means for 
opening new agencies in districts, by a number 
of agents surrendering portions of their debit 
for the creation of a new agency without loss, 
under a system of mutual profit to agent and 
oftice. 

It can readily be seen that the payment of 
a definite minimum salary will not do away 
with the incentive to 
agent has the incentive of the quarterly in- 
crease bonus and the surrender of debit bonus 


make increase, as the 


to spur him on. He also has his ordinary new 
business commissions, which are in these days 
a steadily growing item. 

It is submitted that if these terms could be 
adopted by all industrial offices as the basis for 
a uniform rate of pay all round, they would 
entirely do away with the varied and complex 
systems of payments now in force in the various 
offices which so often give rise to complaints 
and dissatisfaction. The adoption of some such 
basis, it is believed, would usher in a new cra 
of contentment, progress and reform such as 
our business has never known. 




















out Illinois. 


Our System: 
All ages taken from date of birth. 


Benefits: 


residents of Chicago and surrounding towns. 


Premiums: 


weeks of this year. 
Supt. from the time he starts. 


ance companies in the U. S. for some years. 
months, 


Apply, 


and work for the Globe. 


431 S. Dearborn St., 





HE Globe wants Reliable Life agents with experience in ordinary and 

industrial insurance of good record in Chicago, Chicago Heights, 

Joliet, Aurora, Elgin, Waukegan and intervening towns and through- 

The population of Chicago and surrounding towns and cities is 3,000,000, 

within the ‘‘forty mile limit” reached by and through suburban transpor- 

tation, practically all one city, gives unequaled facilities to transact business, 
particularly in ‘‘Paying Claims on Sight’’ in the industrial branch. 


Can handle men who can write ordinary business. 


All policies pay for death and total and permanent disability benefit. 
8,000 death, total and permanent disability and other cash benefits paid on 


Can be paid weekly, monthly, quarterly, half yearly and yearly. 
“‘Claims Paid on Sight.”’ 


Contracts given with or without lapses being charged. 
contract an Gr hank. Supt. of another company earned $4,000 the first 30 


Under the Globe system an experienced representative can become a 


Progress of the Globe is five times greater than the average of life insure 
This year for the first six 


Increase in Premium Income...20 Per Cent 
Increase in Assets.............. 30 Per Cent 


If you are a progressive industrial life insurance man come to Chicago 


Globe Mutual Life Ins. Co. 


Chicago, III. 


T. F. Barry, Sec. and Gen’! Mgr. 





THE EUREKA LIFE INSURANEE COMPANY 


BALTIMORE, MARYLAND 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


J, LAWRENCE CLARK, President 
J. C. MAGINNIS, Vice-President—Gen. Mgr. 


Incorporated 1882 


JOS. H. LEISHEAR, Jr., Sec’y & Treas. 











Under the latter 


34% Per Cent. 


CHICAGO OFFICE: 
INSURANCE EXCHANGE 


VALUATION TABLES FOR DEATH BENEFITS 
UNDER WORKMEN’S COMPENSATION LAW 


By EDWARD OLIFIERS 


Based upon Tke Danish Female Survivorship Table of Mortality 
and the Dutch Royal Insurance Remarriage table, with Interest at 


IndispensalLle in the office of Every Company transacting Workmen’s 
Compensation Insurance. 


$10 per copy 


THE SPECTATOR COMPANY 


135 WILLIAM STREET, 


Sole Selling Agents 
NEW YORK 





























UBLICATIONS OF C. & E. LAYTON. 


_., The undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 

SEND TEN CBNT STAMP FOR CATALOGUE. 
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ing and they heard what they termed a 
‘report.’ They immediately went upstairs 
and found water coming through and went 
in search of the watchman. It took a little 
time to locate him and it was, therefore, 
about twenty minutes before the water was 
shut off. The watchman had been through 
this room about an hour before and reports 
that everything was all right. The super- 
intendent was notified and a large crew of 
men was at once called in to clean up. On 
the top floor there was no damage. In 
the two mule spinning rooms below a num- 
ber of rolls will have to be recovered, and 
also on the drawing frames in the second 
floor. Loss, estimated, $9000 to $11,000.” 


Sprinkler Losses.—The report of the re- 
cent sprinkler loss in Toledo, Ohio, which 
has: reached the Street this week, does not 
bring any new tale in regard to losses in 
this class. It is the story which has been 
told by fires, not once but twice—in fact 
many times more that the only risk which 
is sprinkled is which is sprinkled 
throughout, and if you leave a portion un- 
sprinkled, that probably will defeat the 
sprinklers in the other portions of the risk. 
This was what happened in this case and 
the moral need not be emphasized. 


one 


The Appraisal and Coinsurance—A Step 
Backwards.—Just as we think some real 
progress is being made in bringing property 
insurance under the coinsurance clause, some- 
one starts a new kink that bids fair to mess 
the thing up. In one of the New England 
States, if coinsurance is on the policy which 
covers real property, then the insured may in- 
sist on an appraisal and secure a valued policy 
by so doing. The valued policy is precisely the 
thing that we ought to grow away from, but 
the acceptance of it in this manner defeats 
this object, and unfortunately is just that kind 
of legislation that will appeal to other States. 

January 14 and Fire Alarms.—One hun- 
dred fire alarms were the record for January 
14. If New York had this many every day it 
would mean 36,500 in a year. The 
however, is less than one-third of that num- 
This shows, therefore, that a cold day 
will push up the fire alarms about three times. 


How Much is New York Insured For?— 


In the year 1918 the face amount of policies 


record, 


ber. 


covered in London were seven billion, two hun- 
dred million dollars. 
which compares directly with this is New York, 


The only city in the world 
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and a fair estimate places New York at fully as 
high a point as that, if not somewhat higher. 
When you come to think of it that is a large 
amount of money—seven billion, two hundred 
million. 

Retiring Age.—It was generally conceded 
at the meeting of the New York Fire Insurance 
Iexchange last week that in retiring two em- 
ployees on pension, both having obtained the 
age of eighty or close to that, the Exchange was 
not establishing a very dangerous precedent in 
regard to the possibility of loading itself with 
a large pension force. There are not so many 
people in the business of insurance who are 
reaching the eighty years of age with sufficient 
vigor to have been of service up to that time. 
It is worthy of note that these are the first 
cases that have occurred in the slightly over 
twenty years’ existence of the Exchange. In 
this connection of long service an interesting 
case has just come to the fore in England, 
where it develops that in the case of the Scottish 
Provident Institution the 
present manager brought out the fact that the 
company only had two managers in its eighty- 
two years of existence. The former and first 
manager was the father of the present one, 
Just 
as though this was not fame enough on the 


retirement of the 


James Graham Watson, who now retires. 


longevity line, the company has only had two 
actuaries and three cashiers in that same period 
of time. 


CHICAGO AND THE WEST 

Record of Fifty-six Years in Insurance.— 
Fred S. James, who resigned as manager of the 
Western department of the National Fire of 
Hartford on December 31, has been identified 
with fire insurance in Chicago for over half a 
century, starting in July 1864 as office boy with 
the agency of Alfred James & Co., the senior 
member of the firm being his brother. Five 
years later he became a member of the firm, 
and shortly after the Chicago fire established 
the local agency of Fred S. James & Co., which 
has been in existence ever since. Mr. James 
was appointed Western general agent of the 
National Fire January 1, 1888. George H. Bell, 
who succeeds Mr. James as manager of the 
National Fire’s Western department, entered the 
business in Ohio, subsequently becoming State 
agent for the North British and Mercantile in 
that State. In 1908 he was made assistant man- 
ager of the Western department of the North 
British in Chicago, going to New York two 


Fire Insurance 


years later as general agent of the central de- 
partment. In 1912 he became assistant United 
States manager of the Royal Exchange, resign- 
ing in 1914 to become assistant manager of the 
National in the Western department. H. T. 
Cartlidge and O. F. Wallin, agency superin- 
tendents for the National and its affiliated com- 
panies for a number of years, have been pro- 
moted assistant managers, 


Record of Harvey A. Bush.—Harvey A. 
3ush, who is to become assistant manager of 
the Western department of the Firemens Fund, 
is a son of the late Henry W. Bush, for some 
years Western manager of the Fire Associa- 
tion. Mr. Bush served with the Hartford Fire 
for a number of years, first as an examiner in 
the office and later in charge of the Kansas and 
Missouri field. A few months ago Mr. Bush 
resigned from the Hartford to go to New York 
as assistant 
companies. 

Western Adjustment Holds Annual Meet- 
ing.—The following directors were elected 
at the recent annual meeting of the Western 
Adjustment Company of Chicago: J. C. Hard- 
ing, A. R. Monroe, J. M. Thomas, W. A. Chap- 
man, H, W. Letton. 


Firemans Fund Promotions.—J. George 
Stauffer, who has been superintendent of 
agencies of the Western department of the Fire- 
mans Fund, and W. W. Gartside, superintend- 
ent of the improved risk-department, have been 
elevated to the positions of assistant managers. 
Mr. Stauffer has been connected with the com- 
pany for over twenty-five years, serving as 
State agent for Illinois seventeen years before 
becoming superintendent of agencies. He has 
also served as president of the Fire Under- 


secretary of the Henry Evans 


writers Association of the Northwest, the IIli- 
State Board, and the Illinois Fire Pre- 
vention Association. Prior to going with the 
Firemans Fund in 1917, Mr. Gartside had a 
valuable office and field training with different 
companies. 


nois 


He was president of the Associa- 
for two 
terms, and has also been a director of the Fire 
Insurance Club of Chicago. 


tion of Fire Insurance Examiners 


BOSTON AND VICINITY 


Boston Library Association Officers.— 
At the annual meeting of the Insurance Library 
Boston, U., C. 
manager of the Royal Exchange, was re-elected 


Association of Crosby, resident 


president, and D. N. Handy, librarian, was re- 


- 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’l Mor. 
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elected clerk and treasurer. Trustees elected 
are: U. C. Crosby, A. N. Williams, président 
of the Agricultural Insurance Company; W. H. 
Stevens, vice-president of the A®tna; E. G. 
Snow, president of the Home Insurance Com- 
pany ; Edmund Winchester, fire manager of the 
Boston Insurance Company; W. B. Medlicott, 
general agent of the Atlas; E. C. Brush, re- 
tired; Charles D. Palmer, Henry Ide, George 
Neiley and Frederick R. Galacar, of Boston, 
and G. T. Forbush, associate manager of the 
Royal Exchange of New York. Mr. Forbush 
was elected to life membership. 


Promotion for W. T. Jordan.—William T. 
Jordan, who has been special agent in the office 
of O’Brion, Russell & Co. in Boston for the 
St. Paul Fire and Marine and the British 
America and Western Assurance Fire Com- 
panies under the late Joseph F. Burnside, gen- 
eral agent, has been appointed to succeed his 
chief as New England general agent. Mr. Jor- 
dan is particularly well equipped for his more 
responsible post because of his intimacy with 
the work of the three companies throughout the 
territory. 


Insurance Federation Meets.—The third 
annual meeting of the Massachusetts Insurance 
Federation was held in the Boston City Club 
on Friday, January 16, with more than 500 un- 
derwriters representing all branches of insur- 
ance present. It was voted to have the execu- 
tive committee apply for a charter to the In- 
surance Federation of America. A graded sys- 
tem of*membership fees was adopted, which it 
is expected will bring into the federation most 
of the fire and casualty underwriters and their 
entire office membership in the State. The new 
fees are $2 for a broker and from $3.75 for an 
office receiving $15,0c0 or less in annual pre- 
miums to $250 for an office doing a business in 
excess of $750,000 in premiums a year. The 
members of’ the firm and all employees are in- 
cluded in the office membership. James N. Buf- 
fington of Fall River was re-elected to the 
presidency. At the banquet the speakers were 
Insurance Commissioner Clarence W. Hobbs, 
Jr.; Frederick Richardson of - Philadelphia, 
president of the Insurance Institute of America ; 
James H. Carney, former president of the Na- 
tional Association of Insurance Federations ; 
Arthur A. Lawson, chairman of the executive 
committee of the State Federation, and Charles 
E. Hodges, president of the American Mutual 
Liability Insurance Company. 
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NEW AND RETIRED FIRE AND MARINE COMPANIES IN 1919 


One Hundred and F ifty-T'wo Concerns Organized or Projected During Year— 
Thirteen Stock Companies, One Foreign Company, Four Mutual Companies and 
Six Lloyds and Reciprocal Underwriters Associations Retired 


Below will be found lists of fire and marine insurance concerns which were organized or 
projected in the United States during the year 1919, including foreign companies entering the 
United States, stock and mutual companies and Lloyds and reciprocal underwriters’ associations 
which have retired from business during the past year. It will be observed that the new con- 
cerns organized, projected or entering the United States numbered one hundred and fifty-two, 
against stock, mutual, reciprocal and Lloyds retired to the number of twenty-four. 


NEW STOCK COMPANIES 


Name and Location of Company 
tna National Fire, Pierre, S. D.......... ; 
American Ace Fire, Chicago, Ill......ese0 
American Fire, New York............ ae 
American Marine, Galveston............+. 
American Merchant Fire Reinsurance, 

Runs Mente! re. canoe cae oh cnnan one 
American National, Omaha................ 
Associate Fire, Syracuse, N. Y..........0. 
Atlas National, Sioux Falls, S. D.......... 
Atwood Fire, New Vork. <..60.006s00¢6000¢ 
Automotive Ins. Co., Mason City, Ia........ 


Bankers Fire, Omaha, Neb. (capital and sur- 


DRED aA cnr cemine sieeve eae 
Bankers: Fire, Lincoln, NED. « c6c.os0:<0.0:0:0. 
Charleston Ins. and Trust Co., Charleston.. 
Chicago: Wire, Chicago; Tits a. «03s 6.65.as% sce: 
Farmers Automobile Ins. Co., Sioux City, Ia. 
Grain Belt Ins. Co., Des Moines, Ia....... 
Great Republic Reinsurance, Des Moines, Ia. 
Baemers, soma, 10, °095.-5 .6 0c cs90.s.s-0-0:0 
Federated Fire Reins., Mason City, Ia...... 
Fidelity Fire, Atlantic City... .......000se 
Guaranty Fire Assur. Corp., New York.... 
Idaho Insurance, Pocatello ............... 


Improved Risk, Topeka, Kan 
Liberty Assurance, San Francisco. acai 
Liberty Fire, Omaha, Neb........ 0206600060 
RAADEELY TEE, (5b; MAWES « o:5-5 5; 90:0 os 0 oe soreness 
Los Angeles Fire Ins. Exchange, Los 
PRINEIOR sce on o's sateen capcom om cca 
Marine and Motor Ins, Co. of America, 
NRPRIIIN, oo /atovare lo 9's fal bie ain oak sie kicie oes eis 
Merchants and Shippers, New York........ 
—— Fire Ins. Co., Marshalltown, 
TS EE a ee ed 
Mid-West Fire Ins. Co., Cedar Rapids...... 
Mid-West Fire, Quincy, IIl............... 
National Automobile, Los Angles, Cal...... 
National American, Omaha, Neb........... 
National Auto. Ins. Co., Des Moines...... 
National Reserve, East Dubuque, IIl........ 
Nebraska State Fire, Omaha, Neb......... 
New England Fire, Pittsfield.............. 
North American Fire, Des Moines......... 
Northwestern Commercial, St. Paul 
Old Bay State Fire, Concord, Mass........ 
Pan American Ins. Co., Des Moines, Ia..... 
Preferred Risk Fire, Denver, Col.......... 
Reinsurance Fire, Des Moines............. 
Renweuc Fos; Co. TRUaS oo. ccc cecw cues 
Service: Fire, Topeka, GKSO sss 0.0.0:00:00s005-09 
Southwestern Auto, Los Angeles, Cal...... 
State F. and M., Boston, Mass...........+. 
Susquehanna F. and M., Philadelphia...... 
Union Reserve, New: York. « 5 ::656.6:0:0.0:5 00:0-0: 
United Automobile Ins. Co., Grand Rapids, 
| ee ea mre eer re 
United ‘States Automobile Ins. Co., Des 
2 EES SR ee eerie 
United States* F. and M., Indianapolis.... 
Victory: Ins. Co., Philadelphia .. 2.0.00. 
Washington Ins. Co., Washington ......... 
West American Automobile and Fire, Los 
PPI. Sint civ so oe eedna ue wes toes haw ese 


NEW MUTUAL COMPANIES 


American Mine Owners Mutual, Huntington, 
American Motor Mutual, Janesville, Wis. 
American Mutual Fire, Dallas, Tex. 

Big Bend Mutual Fire, Wilson Creek, Wash. 








Capital 
100,000 
$300,000 
200,000 
250,000 
1,500,000 
200,000 


250,000 
100,000 


3,000,000 
210,000 
1,000,000 
100,000 
100,000 
1,000,000 
1,000,000 
100,000 
200,000 
200,000 
500,000 
500,000 
200,000 


200,000 
200,000 


500,000 


300,000 
1,000,000 
200,000 
750,000 
100,000 
200,000 
1,000,000 


400,000 
200,000 
100,000 
100,000 


500,000 
100,000 


Va. 


Buckeye Union Mutual, Lima, Ohio. 

Co-operators Limited Mutual Fire, Wisconsin, 

Direct Mutual Fire, Boston, Mass. 

Drivers Mutual, Marion, Ohio. 

Drivers Mutual Indemnity, Marion, Ohio. 

Druggists Mutual Ins. Association, Algona, Ia. 

Eastern Mutual, Nashville, N. C. 

Farmers and Ranchers Mutual, Phoenix, Ariz. 

Farmers Mutual Hail Ins. Assn., Des Moines, Ia. 

Great Lakes Mutual Automobile, Saginaw, Mich. 

Harmony Mutual, Little Rock, Ark. : 

Hawkeye Mutual Hail Ins. Assn., Fort Dodge, Ia. 

Hoosier Mutual Automobile, Princeton, Ind. 

Illinois Automobile Ins. Assn., Chicago, Ill. 

Indian Union Mutual Fire, Crawfordsville, Ind. 

Iowa Auto Owners Mutual Ins. Assn., Iowa Falls. 

Iowa Mutual Hail Ins. Assn., Des Moines, Ia. 

Laundry Owners Mutual, Chicago, IIl. 

Liberty Mutual, Boston, Mass. 

Limited Mutual Conditional Sales Ins, Co., Milwau- 
kee, Wis. 

Merchants Mutual Fire, Statesville, N. C. 

Michigan Retailers Mutual Fire, Detroit, Mich. 

Midland Mutual Fire, Charlotte, W. Va. 

Milwaukee Automobile Mutual, Milwaukee, Wis. 

Mutual Fire Ins. Association of Ark., Camden, Ark. 

Mutual Ins, Assn. of Farmers Organizations, Sioux 
Falls, S. D. 

National Mercantile Mutual, New Albany, Ind. 

Northwestern Mutual Fire, Hibbing, Minn. 

Progressive Mutual, Little Rock, Ark, 

Retail Hardware Mutual Fire, Charlotte, N. C. 

Reliance Mutual Ins. Association, Des Moines, Ia. 

Rockingham Fire (Mutual), Leaksville, N. C, 

Security Mutual, Milwaukee, Wis. 

Shoe Mutual, Cincinnati, Ohio. 

Sioux Falls Mutual, Sioux Falls, S. D. 

St. Paul Mutual Hail and Cyclone, St. Paul, Minn. 

State Farmers Mutual Hail Ins. Co., Waseca, Minn. 

Surety Motor Vehicle, Limited, Mutual, West Bend 

Tri-State Mutual, Superior, Wis. 

Union Mutual, Hamilton, Ohio. 

Western Mutual Fire, San Antonio, Tex. 


NEW LLOYDS RECIPROCALS AND INTER- 
INSURANCE ASSOCIATIONS 

American Automobile Indem. Exchange, Chicago, III. 
American Automobile Underwriters, Chicago, Ill. 
American Lloyds, Dallas, Tex. 
Automobile Ins. Exchange, Seattle, Wash, 
Automobile Owners Ins. Association, Houston, Tex. 
Automobile Owners Protective Exchange, Kankakee, 


Automobile Protective Association, Indianapolis, Ind. 

Bull Dog Auto. Fire Insurance Assn., Washington, III. 

Central Lloyds Underwriters, Indianapolis, Ind, . 

Illinois Auto. Ins. Exchange, Chicago, 

Illinois Inter-Insurers Association, Carbondale, Ill. 

Indiana Underwriters, New Albany, Ind. 

Insurance Underwriters, Inc., Indianapolis, Ind. 

International Indemnity, Seattle, Wash. 

Keystone Indemnity Exchange, Philadelphia, Pa. 

Lake Superior Underwriters, Duluth, Minn. 

Lumbermens Reciprocal Association, Houston, Tex. 

Manufacturers and Wholesalers Indemnity Exchange, 
Denver, Col. 

Mercantile Motor Ins, Exchange, Chicago, IIl. 

Merchants Underwriters, New York. 

ne a Automobile Ins. Exchange, Grand Rapids. 
Mich. 

Mid-West Auto. Indemnity Assn., Freeport, Ill. 

Millers Indemnity Underwriters, Dallas, Tex. 





JOHN E. KING, Pres. 


Eastern Fire, N. J. 





B. J. ALLEY, Vice-Pres. 


ORRIN C. LAWRENCE, Treas. 


KING, ALLEY ann LAWRENCE, Inc. 


GENERAL AGENTS 


Ninety Six Maiden Lane, New York 


Representing the following Companies which are licensed in New York State 


Atlantic City Fire, N. J. 


Pennsylvania Millers. 


Mill Owners, Iowa 


Acceptable fire risks solicited through agents and brokers in all parts of the United States and Canada. 


JOHN B. SIRICH, Seey. 


Pawtucket Fire, R. I. 
Berkshire Fire, Mass. 








24 





a at at 


— 


Bite ate ri! 


ir is .44 a 


ane 


sur 














January 22, 1920 


National Automobile Owners Inter-Insurance Associa- 
tion, Gladstone, Mich. ‘ 

New Jersey Indemnity Exchange, Newark, N. J, 

Pennsylvania Manufacturers Assn. Fire, Phila., Pa. 

State Automobile Indem. Exch., Kansas City, Mo. 

State Automobile Insurance Association, Des Moines, 
Iowa. 

Standard Automobile Ins. Assn., Vincennes, Ind. 

United ’ eae Insurance Association, Indianapo- 
lis, Ind. 

United Retail Merchants Underwriting Association, 
Minneapolis, Minn. 

United Shoe Manufacturers Recip. Indem. Exch., St. 
Louis, Mo. 2 

Universal Lloyds Underwriters, Indianapolis, Ind. 

Wholesalers Indem. Exchange, Denver, Col. 

William Penn Motor Indem. Exch., Pittsburgh, Pa. 


FOREIGN COMPANIES ENTERING OR TO 
ENTER THE UNITED STATES 
Baltica, Copenhagen, O’Keefe & Lynch, U. S, mgrs. 
British General, London, Henry W. Brown & Co., 
J. S. mgrs. 
Danish-American, Copenhagen, Wemple & Co., Inc., 
J. S, mgrs. 
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Imperial Marine Fire and Transport, Tokio, Willcox, 
Peck & Hughes, U. S. mgrs. 

La_ Riassicurazione Internationale, Milan, Willcox, 
Peck & Hughes, U. S. mgrs. 

Milan International Reins. Co., Ltd., Milan, Willcox, 
Peck & Hughes, U. S. mers. 

Nippon Fire, Tokio, Fester, Fothergill & Hartung, 
New York, U. S. mgrs. 

Nordisk Reinsurance Co., Copenhagen, Paul E. Rasor, 
U. S. mgrs. 

Norwegian Joint, Ltd., Christiania, Overseas Under- 
writing Agency, Inc., U. S. mgrs. 

Norwegian Marine and Transport, Sandefjord, P. A. 
Kjeve, U. S. mgr. 

Reinsurance Company Salamandra, Copenhagen, 
Meinel & Wemple, Inc., New York, U. S. mgrs. 

Trondhjem, Trondhjem, Norway. 

Union Ins. Society of Canton, Ltd., Hongkong, Will- 
cox, Peck & Hughes, U. S. mgrs. (marine), Marsh 
& McLennan, Chicago, U. S. mgrs. (fire). 

Western Alliance Reinsurance Co., Ltd., London, C. 
P. Stewart & Co., Inc., U. S, mgrs. 

World Auxiliary Ins. Corporation, London, Marsh & 
McLennan, U. S. mgrs. 


FIRE INSURANCE RETIREMENTS IN 1919 
American Stock Companies 


Name and Location of Company 


Method of Retirement 


PAUSED VEMOMAR i lea ooo a oo ce prac warcacoea cad sana ce eu aaete Merged into Republic. 

Bankers and Merchants, Minneapolis ...........+++ Merged into Western Alliance, Chicago, 
COMMORWEAINE. MANAR. «.c0ksecn panwosmas<s sm acsienes Merged into Republic, 

Flibernid, (CMeage oo W6eis.0 ceac ds x teswecuse ves winsee Merged into Metropolitan-Hibernia. 
MIMGHNGMONGE, DAHON) occ y eek yo snenacvinexe venue cess Merged into Republic. 

WEAGIEGt,, MEACNRA EN 8 55.0 oe oars'slernre ce ccweteauees Liquidated (reinsured in Hartford Fire). 
Merchants National, Chicago, Ill.........--ccecscces Merged into Western Alliance. 
Metropolitan, (@itcaso, UW. occ scleseedcncceveners Merged into Metropolitan-Hibernia. 
WOMaNa (Rive. UGG: oa scisc pe diaeene ceosccncneacene Reinsured in Home F. and M 


New Yostk National, Bifislo: .. .ccsccscccscewcccscse Liquidated. 


Portsmouth Bue, Portemouth, Ni E. oc... cnce scene 
GMCEH WANGy MONOMG «cc's 3s ocuas sip un cas dcs ca ce asuee 
Wyomitte Pire: Cheyenne. ccccess coe vincciesccncwawe 


Reinsured in Granite State. 
Reinsured in Globe and Rutgers. 
Promotion abandoned. 


FOREIGN COMPANY 


Rossia, Pettostad .ccs:icen tide cectcts eSevedsevasaye 


Reinsured in Rossia Insurance Co. of America, 


MUTUAL COMPANIES 


Batesville (Ark.) Insurance Company............... Dissolved. 
Farmers Union Witwer Wneett Crees «x «is ic cs ce cte eis ns od. cnd cess awesetwkes er edsebccdecdsecasveneneds 
Montgomery, Amsterdam, Ni ¥.n6 60sec ec ccececncce Merged with Safety Co-operative. 


South Dakota Mutual Fire, Sioux Falls, S. D......... 


Fire Insurance 


Tweedledum and Tweedledee 


A display advertisement in a current issue 
of The Insurance Field contains financial state- 
ments of the following companies: 


Pennsylvania Millers Insurance Company. 
Mill Owners Fire Insurance Company. 
Pawtucket Fire Insurance Company. 
Berkshire Fire Insurance Company. 


As the compilers and publishers of The In- 
surance Year Book, Tue Spectator is the rec- 
ognized authority for publishing trustworthy 
insurance statistics, including names and direc- 
tories of all insurance companies throughout 
the civilized world. The Year Book does not 
contain a record of the aforementioned com- 
panies. We do find, however, in the department 
giving statistics of mutual fire insurance com- 
panies, the following organizations, which no 
doubt the advertisement in The Insurance Field 
is meant to set forth the merits of: 

Pennsylvania Millers Mutual Fire Insurance 
Company, Wilkes Barre, Pa. 

Mill Owners Mutual Fire Insurance Com- 
pany of Iowa, Des Moines. 

Pawtucket Mutual Fire Insurance Company, 
Pawtucket, R. I. 

Berkshire Mutual Fire Insurance Company, 
Pittsfield, Mass. 

The companies mentioned are representative 
mutual fire insurance companies, possess sub- 


LLOYDS AND RECIPROCAL UNDERWRITERS ASSOCIATIONS stantial assets and are licensed to transact busi- 


Retailers Indemnity, Grand Rapids, Mich............ ness by the Insurance Commissioners of many 
Great Western Lloyds, New York. ..........--.0-ce Reinsured in United States Fire. Ss snchudi New York 

ga apo i ge re ag New York....... Reinsured in United States oh States, including New York. 

New York and Boston Lloyds, New York.,;......... Reinsured in United States Fire. : t H 

Union Undewrriters, New. York... 0.2 .c0.0c.ccenes Reinsured in United States Fire. : But, bless our soul! has not the i 
Norwegian Underwriters, New York..............-. Reinsured in Equitable Underwriters, New York. world recently read lengthy, delightful propa- 


FIRE COMPANIES CHANGING NAMES IN 1919 


Bs 





Old Name New Name 
Associated Industries Fire, Chicago... ....05.ccec evel Manufacturers Insurance Company of America. 
German Mutual, Louisville ..................+-+.+-++»American Mutual Fire. 
German Mutual, Cicmnats . oo. 2c cis ccc cc ctascuss Hamilton County Mutual. 
London and Lancashire Life and General, London.... London and Scottish Assurance Corporation, Ltd. 


Retatlera National, Mansag City... ccc csc ccs vewcccceed 


\merican Merchant. 


Southern Stock Fire, Greensboro, N. C.............. Pilot Fire. 

Superior F.-and M., Des Moines. .. 022.66 sccecsnes Pan American Insurance Company. 
Lumber Underwriters, New York ................++ Metropolitan Underwriters, Buffalo. 
Massachusetts Automobile, Boston...............0002 Automobile Mutual Fire. 

United Druggists Mutual Fire, Boston.............. United Mutual Fire. : 
Western Sprinklered Risk Association............+++ Underwriters Service Association. 





Requirements of Foreign Companies 
C. P. Stewart & Co., Inc., of New York, hav- 
ing had many inquiries from foreign corre- 
spondents, have prepared a pamphlet showing 
“Requirements for Admission of Foreign In- 
surance Corporations,” in which they set forth 
the legal and detrimental requirements and the 


documents necessary to be filed by the foreign 
company desirous of entering New York State 
for business. 


—The death of Henry Heines, associated with the 
London and Lancashire Fire for forty-four years and 
for a time with the Commercial Union, occurred on 
January 17. Mr. Heines had reached the age of 77. 


ganda articles in The Insurance Field pledging 
the stock companies that that journal does 
not and will not accept advertisements of 
mutual companies! Apparently here is a 
case where the business department has not 
kept in touch with the editorial department. 
But, gentle reader, do not criticise The Field 
too harshly, because Editor Allison’s doctrines 
and plans about advertising mutual insurance 
and unorganized companies, if not imprac- 
ticable, have failed to be followed by the enter- 
prising business department. Similar incon- 
sistent blunders have happened in even greater 
newspaper Offices than our esteemed contempo- 
rary. “The best laid schemes 0’ mice and men 
gang aft a-gley.” 
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INCORPORATED 1870. 
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NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


INSURANCE 


CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 
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COMPANY, 








INSURANCE 
COMPANY, 


NET SURPLUS $160,473.14. 


PITTSBURGH, PA. 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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Supreme Court on Taxation Matters 


The Supreme Court of the United States 
has just rendered its opinion in the case 
of the Maryland Casualty Company vs. the 
United States, in which case the company 
was represented by Serven, Joyce & Bar- 
low, attorneys, of Washington, D. C. This 
was a test case in the interest of some two 
hundred insurance companies, and several 
questions of procedure in connection with 
Federal income and excess profits taxes 
were involved. .The court held that the 
premium income actually received from 
policyholders should be the basis upon 
which premiums should be included in gross 
income, deductions being permissible of 
premiums not actually received from policy- 
holders. — 

While the court refuses to permit the 
deduction of increase in unpaid taxes, 
salaries, brokerage and reinsurance, it recog 
nizes the propriety of deducting increases 
in loss reserves, which had not previously 
been allowed. It was held that sums re- 
leased from reserves, if utilized in payment 
of claims, etc., so that surplus is not in- 
creased thereby, should not be considered 
as taxable income in the year in which re- 
leased from reserves. 

This decision will be of much interest to 
casualty, fire and marine insurance com- 
panies and may have a bearing also upon 
the taxation of life insurance companies. 

It is interesting to note that the ruling 
of the court rendered in the case of the In- 
surance Company of North America vs. Mc- 
Coach in June, 1917, is completely reversed 
by the contemporary decision. It was ruled 
at that time that fire insurance companies 
were not entitled to deduct net additions to 
claim reserves, on the ground that such re- 
serves were not required by law. 





Conran Sprinkler Must Be Recognized 

Superintendent of Insurance J. S. Phillips 
of New York has ordered the New York 
Fire Insurance Exchange to grant consid- 
eration in making premium rates to the 
Conran Revolving Sprinkler head, which 
has not been tested and approved by the 
Underwriters Laboratories. Superintendent 
Phillips holds that failure to do so consti- 
tutes discrimination against properties 
which are equipped with the Conran head. 
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American Surety Company, New York 

Most gratifying progress was made last 
year by the American Surety Company of 
New York, its assets having grown to the 
extent of about $1,500,000 and now amount- 
ing to $12,871,652, while the company is 
able to show surplus and undivided profits 
of $1,059,784, beyond its capital of $5,000,000, 
a special reserve of $500,000, reserves for 
unearned premiums ($3,967,079) and all other 
claims and liabilities. 

The net premium receipts of the Amer- 
ican Surety last year were $6,007,544—an in- 
crease of $1,363,524 over those of 1918; and 
the number of claims paid was 3,507, to the 
amount of $1,038,146. The company now 
has 14,496 local representatives reporting 
through forty branch office managers. 

The American Surety Company, of which 
F. W. Lafrentz is president and R. R. 
Brown is vice-president, did a much larger 
business last year than ever before, aid its 
officers are to be congratulated upon the 
excellent results achieved. The board of 
directors, of which Henry D. Lyman is 
chairman, comprises many of New York’s 
most prominent financiers and_ business 
men. 


Inter-Ocean Casualty Company, Cincinnati 

The Inter-Ocean Casualty Company of 
Cincinnati, O., last year made an increase 
of about $65,000 in its premium income, 
bringing that item up to $521,000. The com- 
pany now has $200,000 capital and a surplus 
of $110,709, and is licensed in twenty-two 
States. 

The premiums in December last were the 
largest for any month in the company’s 
history, and it starts off the year 1920 with 
bright prospects for a large increase in busi- 
ness this year. 


Fidelity and Deposit’s Officers 

The new staff of officers, elected on Tues- 
day, of the Fidelity and Deposit Company 
of Baltimore, is as follows: Chairman of 
the board, Van Learn Black; president, 
Thomas A. Whelan; first vice-president, 
Charles R. Miller; second vice-president, 
Wm. Hugh Harris; secretary, Robert S. 
Hart; treasurer, Roland Benjamin. 
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Spectator Service to Fire Companies 

Kindly send us one copy of the book pub- 
lished by you, Fire Insurance Laws, Taxes 
and Fees. This, of course, will be the 1919 
edition. 

We should also like to have you send us one 
copy of the Fire Insurance Law Chart, as it is 
a little work that we can scarcely get along 
without—G. R. Dette, secretary, Pittsburgh 
Fire Insurance Company. 

The Fire Insurance Law Chart is ready 
for delivery, and every company should 
have in its possession for reference one or 
more copies of this publication during the 
period of the year when agents’ licenses are 
being looked up and renewed. Price $2; in- 
cluding a copy of the book Fire Insurance 
Laws, Taxes and Fees, price $9.50. 

—The Underwriters Map Association will increase 
its capital from $100,000 to $250,000 soon. Its plan 
is to produce maps to be bound on the loose-leaf plan. 





JOHN C. BARDWELL CHAS. L. HECOX 
Prest. Sec’y and Treas. 





THE LIBERTY FIRE 
INSURANCE CO. . 


Capital and Surplus 
$250,000.00 


Title Guaranty Bldg. St. Louis, Mo. 











Insurance Accountants 
And Figuring Experts 


tions done by our Service Department. 
You can save Space, Time and Money, by calling Cortland 1429. 


Barrett System Company, Inc. 
15 John Street, New York 


SERVICE 


. Any Agency can increase its volume of business by keeping its policy writing department up-to-date. 
We will undertake to write part or all policies at a nominal cost. This is only one of the many opera- 
Good substantial lines are often lost owing to lack of service. 
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Business Mens Accident Association Makes 
Great Record in 1919 


The Business Mens Accident Association 


of America reports more than 69,000 ap- . 


plications in 1919 through more than 100 
salesmen in eighteen States, the income 
aggregating $1,273,639, a figure exceeded by 
only one other company in the United 
States doing exclusively health and acci- 
dent business. Total assets grew to about 
$600,000 on December 31, 1919. Benefits 
paid in 1919 were $588,455. The association 
was established in 1909, the gross income 
for which year was reported at $9,000, prac- 
tically all the work being done by W. T. 
Grant, organizer and secretary. The home 
office personnel has almost doubled in the 
past year, being now 65 men and women. 
Four salesmen produced in 1919 more than 
2,000 points each—a point representing a 
health or an accident policy, two points be- 
ing credited for a combination policy. 
Eight years ago, when the salesmen’s or- 
ganization was first formed, 300 applications 
a year was looked'on as a good record. In 
1912, the leader produced 536 points, and in 
glowing pride the club changed its name 


from “Boosters” to “The 500 Club.” In. 


1913 R. S. Frenchman produced 1,029 points, 
earning the presidency of the club; in 1914 
Earl Snyder produced 1.400. Still. 1,000 
points a year seemed almost a “freak” 
record and not until 1918 was the name of 
the club changed to the “One Thousand 
Club”—after several had deter- 
mined that hard work by anybody could 
make such a mark. In 1919, twenty-two 
salesmen exceeded the 1,000 mark; and 
thirty-five had exceeded the old mark of 
500. 

The company is soon to secure a 


salesmen 


new 
charter under which it will issue life policies 
also. 





—Robt, M. Coyle & Co. of 423 Walnut street, Phila- 
delphia, well-known insurance brekers, advertisers and 
adjusters, have issued an excellent wall calendar for 
1920, 
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Northern Indemnity and Casualty Launched 

The Northern Assurance of London has 
launched the Northern Indemnity and 
Casualty Company, filing the articles of in- 
corporation with the New York depart- 
ment. The new auxiliary, capitalized at 
$1,000,000, will not take the field at present, 
due to the unfavorable situation in foreign 
exchange, it is thought. Alfred G. Martin, 
United States manager of the Northern, 
thinks it probable that the casualty company 
will write all casualty and surety lines when 
it does open its books. 


Maryland Casualty Capital Increase Effected 

The increase in capital recommended by 
the directors of the Maryland Casualty has 
been duly approved by the stockholders of 
the company. Sixty thousand shares have 
been issued at $50 per share, giving $1,500,- 
ooo each to capital and surplus. Since its 
incorporation twenty-two years ago, the 
Maryland has augmented its capital on an 
average of once every three and a half years, 
growing from an initial sum of $250,000 to 
$3,500,000. 





Joins Insurance and Banking 


Charles H. Remington of the Etna Life 
was last week elected a member of the ad- 
visory board, Maiden Lane branch, Met- 
ropolitan Bank. Mr. Remington, who is one 
of the younger class of insurance officials, is 
well known in both insurance and financial cir- 
cles. He joined the A<tna Life in 1901, having 
prior to that time been associated with several 
fire companies for a period of nine years. He 
was appointed cashier of the A*tna Life in 
1904, and elected assistant treasurer in 1912 for 
all three of the affiliated ‘Etna companies. 
In February last Mr. Remington was elected 
vice-president of the Automobile Insurance 
Company and vice-president of the 7£tna Life 
Insurance Company, accident and liability de- 
partments; also, assistant treasurer of the 
‘Etna Casualty and Surety Company, and 
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Business Integrity 


isimportant when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecticn with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
vacked by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 


HANOVER BANK BUILDING 
N © W YY on - 
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treasurer of the Automobile Insurance Com- 
pany. He is a director of the Fidelity and 
Trust Company of Hartford, and is affiliated 
with many clubs, including the Drug and 
Chemical Club of New York city. 

The Maiden Lane branch of the Metropol- 
itan Bank enjoys an enviable reputation in in- 
surance circles; and has on its books the ac- 
counts of a large number of insurance com- 
panies and of the majority of the larger insur- 
ance brokerage houses. The last statement as 
submitted to the Banking Department, which 
was on November 12, 1919, shows the resources 
of the Metropolitan Bank in excess of $50,- 
000,000. They have a capital and surplus of 
over $4,000,000, and deposits in excess of $40,- 
000,000. 


—The report of the Pennsylvania Department’s ex- 
amination of the Eureka Casualty Company of Phila- 
delphia as of October 31, 1919, shows total admitted 
assets of $701,356; total income for the first ten 
months of the year, $196,099; total disbursements, 
$100,838; capital, $150,000; net surplus, $148,547. 
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THE ONLY BOOK OF ITS KIND 


The Vest Pocket Lawyer 


Here at last—in a single volume—a com- 
plete law course—clearly analyzed in un- 
It is a daily guide 
—a manual of reference for the business 
man—the law student—the justice of the 
peace—the notary public—the clergyman 


The derstandable English. 

Vest 

Pocket 

L —the merchant—the banker—the doctor. 
_— This Book Will Save You Many a Ten 
Price, $100 Dollar Bill. 











each. 




















| The Vest Pocket Lawyer 
Contains thousands of law 
questions with answer to 














You too can know the law 


360 Pages, Cloth $1.50 





JUST AS THE LAWYER ADVISES 
What to do—what to avoid 
ow to draw up legal forms 


Ask Any Question—This Book Has the Answer 
Leather Gilt $2.00 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 


FoR LIFE COMPANIES 


We have a REINSURANCE SERVICE 
covering the popular Accidental 
Death Doubling provision, 
any desired carrying capacity. 


EMPLOYERS INDEMNITY 
CORPORATION 
KANSAS CITY 


with 
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Alleged Sprinkler Leakage Rate Cutting 

A correspondent writes that sprinkler 
leakage conditions in Missouri have been 
demoralized by the activities of the Mary- 
land Casualty and the American Lloyds. 
Under the Missouri law the companies in 
the Western Sprinkler Leakage Conference 
have filed a schedule of rates for the State, 
which they are required to observe. The 
Maryland Casualty has filed a schedule 
using the same basis rate but omitting so 
many of the conditions and charges that it 
amounts to a material reduction in the 
rates. The American Lloyds is also offering 
lower rates on a modified form. The con- 
ference has considered the situation and has 
decided that it would be better to ignore this 
competition, even if a little business was 
lost thereby, rather than try to meet it. The 
only way this could be done would be by 
filing a new and lower ‘schedule of rates, 
which is not regarded as justified by the 
conditions; and as practically similar rates 
have been filed in all the other States re- 
quiring such action, it would be discriminat- 
ing if such steps were talxen. 


Corn Belt Live Stock Incorporates 
The Corn Belt Live Stock Insurance Com- 


pany of Des Moines has filed articles, with a 


capital stock of $500,000. Patrick J. Clancy, 
secretary of the State association of local 
fire insurance agents; F. L. Miner of the Bank- 
ers Accident; George L. Guth of the Iowa 
State Live Stock, and other insurance men are 
incorporators. 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1918 


(Condensed from Statement to U.S. Treas Dept 


Admitted Assets... $2,770,083 .82 
Lia. and Reserves. 1,288,016.46 
1,000,000 00 

482,067 36 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Pfate Glass 
Workmen’s Compensation 
Employer's and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 
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RUNNER EVIL IN NEW YORK 


Claim Association Out for Scalps of 
Compensation Parasites 


Suppression of the “runner evil” was a 
prominent subject at the sixth annual meeting 
and dinner of the New York Claim Associa- 
tion, held at the Yale Club on January 14. 
Edward F. Boyle, newly appointed chairman 
of the State Industrial Commission, pledged 
the commission to make every effort to abolish 
the surreptitious practices of the “professional 
runner.” The “runner” committee of the asso- 
ciation presented the draft of a bill to be in- 
troduced in the legislature this session which 
would make the practice unlawful. 

Secretary of State Francis M. Hugo, 
who is regarded as a stanch friend of insur- 
ance interests and as one who holds no brief 
for State insurance, was one of the speakers. 
Talking on automobile accidents, he made the 
point that the co-operation of all compensa- 
tion carriers was essential to the minimizing 
of automobile accidents. Mr. Hugo favors laws 
to make the operation of a car without a driv- 
er’s license illegal in all States. At present, he 
said, an accident prevention campaign is being 
carried on to bring home to the driver a 
stronger sense of responsibility. Relative to 
theft, he declared that in New York State 
alone 4,600 cars had been stolen in six months, 
only 2,000 of which had been recovered. Much 
of the blame for this lies with the owners of 
cars, some of whom make it easy for machines 
to be stolen. The speaker related that in Al- 
bany recently a man drove up to one of the 
leading hotels, parked his car, and went in- 
side, first snapping the safety lock. A thief 
sauntered up a few minutes later, got in the 
car, started the engine and only at the point 
of departure discovered: that the car was pro- 
tected by the lock. A policeman came up. 
“Having trouble?” he asked. “Yes, I locked 
my car and lost the key,” suavely replied the 
thief. The cop was taken with a brilliant idea: 
“T’ll get a hammer and we'll break the lock.” 
The car has never been recovered. 

In the course of his talk, Mr. Hugo an- 
nounced some startling figures. He said that 
in New York State there were 580,000 auto- 
mobiles, one-ninth of all the cars in the United 
States, which number would probably reach 
700,000 in 1920. The investment thus repre- 
sented in the cars and cost of their operation 
was nearly $1,000,000,000. More than $6,000,000 
was paid in license fees in 1919. About 180,- 
coo chauffeurs, enough to make up seven 
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whole army divisions, were employed in the 
State. The acute stage which traffic problems 
have reached was indicated by the fact that 


_ from 10 A. M. to 6 P. M. 26,000 cars passed 


Forty-second street-Fifth avenue intersection 
in New York city, and 32,000 crossed Columbus 
Circle between the same hours. . 

Faulkner J. Hill, chief counsel of the Fuller 
Construction Company, made his bow as the 
latest admitted member of the association. He 
pronounced no two coherent sentences, but 
proved so extremely witty and entertaining as 
to be mentioned. as being in a class with Job E. 
Hedges. Quite a furore was raised when he 
essayed the remark that claim adjusters in 
these days might well be called “settlement 
workers.” 

Stanley L. Otis, secretary of the Insurance 
Federation of New York, outlined the work 
‘which the federation was doing to combat 
State insurance. The applause which greeted 
his remarks gave unmistakable evidence that 
the audience was wholly in sympathy with the 
movement. 

The New York Claim Association has be- 
come one of the foremost organizations in 
New York State. Its growth has been rapid, 
. fourteen companies having been admitted to 
membership in the past year. Virtually all the 
large casualty companies, mutuals and self-in- 
surers are members. Officers elected for the 
coming year are: 

T. Carlyle Jones, claim counsel A®tna of 
Hartford, president; W. A. Earl, Hartford Ac- 
cident and Indemnity of Hartford, first vice- 
president; James C. Cochrane, American Rail- 
way Express Company, second vice-president ; 
C. A. Timewell, manager claim department 
Standard Accident, treasurer, and A. A. Chap- 
man, claim department Interboro Mutual, sec- 
retary. 


New Casualty Company in Iowa 

The Security Accident and Casualty Com- 
pany of Des Moines has been incorporated and 
a charter granted. The company is capitalized 
for $300,000, and is authorized to write all 
casualty lines. It will confine itself for the 
present, however, to transact a health, ac- 
cident and automobile business. G. F. Tinck- 
nell, a well-known Iowa banker, is president; 
William Schultz, formerly general agent for 
the Bankers Accident, is vice-president and 
general manager; E. H. Cunningham of Cresco, 
former speaker of the Iowa House of Repre- 
sentatives, is vice-president and T. C. Bassett, 
secretary of the State Insurance Company, is 
secretary-treasurer. 





CRUM & 


FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 


F. M. GUND, Mor. western Dept. 
“report, Illinois 
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NEW YORK CITY 


The North River Ins. Co., N. ¥. 
Union Fire Ins. Co. Buffalo, N. Y. 


United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco. California 
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Strengthen Your Financial Position 











and avoid the Pitfalls of Stock Manipulation and Market Inflation. 


Farm Mortgages present the one dependable indestructible security based on the 


most substantial foundation on Earth——the ever productive American farm. 


Discriminating private investors, holders of trust funds and leading old line life 


insurance companies place a liberal portion of surplus funds permanently in non-specula- 


oor 


tive—non-fluctuating investments. 
Our Farm Mortgage Service offers every safeguard and attractive interest return. 


With an aggregate Six Million Dollars now outstanding our mortgages have never 


fluctuated in value and have never suffered any ‘depreciation. 


Every farm mortgage offered to investors is made with our own funds and carries 


our fullest recommendation. 


Our Service does not end until the loan has been repaid in full. We collect and remit 
interest and principal free of charge and look after all the details necessary to protect our 


client’s interest until the loan is fully liquidated. 


During these days of financial uncertainty and general unrest the careful investor 
should take special care to employ his surplus funds where safety is assured him beyond 
| 

a question and no other security will compare in this respect with the well placed farm 


mortgage. 


We specialize in this field and our prestige and years of experience make our Service 


specially valuable. 


Write for particulars 


THE F. B. COLLINS INVESTMENT COMPANY 
Paid up Capital $250,000 


OKLAHOMA CITY 





OKLAHOMA 
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Agency Wants 











Stock Salesmen Wanted 


If you are a high-class: experienced stock-salesmen, it 
it will pay you to investigate our proposition. We want good 
men to work in Louisiana. Pay liberal commissions and 
co-operate personally with our salesmen. 

Stock selling rapidly. Credentials required. 


Liberty National Fire Insurance Company 
(ORGANIZING) 


303-4-5 Marine Bank Bldg., New Orleans, La. 














Wanted! Accident Insurance Salesman 





We want to get in touch with a 
1 successful Accident Insurance Sales- 
’ man. A great opportunity for you 
to secure a general agency for 
yourself. We can give 
vou the best mutual con- 
tract on the market to 
sell. Write £ 


AMERICAN INSURANCE UNION 
COLUMBUS, OHIO 

















Medical Examiner 








R, D. MacKINNON, M. D. 


PRACTICE LIMITED.TO INSURANCE WORK 


Compensation, Accident and Health 
and Liability Lines 


PHILADELPHIA, PA. 


139 WALNUT ST., 








Prominent Agents and Brokers 








J.EON IRWIN & CO., Ine, New Orleans, La. 


REPRESENTING 
. . Maryland Casualt 
An tend Ten New York Plate Class 
British-Amer. Assurance Philadelphia Underwriters Indemnity Company 
Fidelity-Phenix Stuyvesant of America 
Insurance Underwriters 
BROKERS LINES SOLICITED 


J, Lb» MITCHELL 


is prepared to successfully negotiate and finance the re=insurance or Con= 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


American Eagle 
Automobile-Hartford 





Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. . 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 






Automobile Insurance 


Prominent Agents and Brokers 








RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 


PHILADELPHIA OFFICE: 
339 Walnut Street 


LANCASTER OFFICE: 
12-16 W. Orange St. 











NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN INS. OF PA. 


P. B. DUTTON, MGR., ROCHESTER 























F. JANSSENS 


Agent d’Assurances 
et de ; 
Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 28 rue St. Michel 
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FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 


CONSULTING ACTUARIES 
85 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY, NEW YORK 





Jj, 4. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 


1338 Association Bullding 
CHICAGO 


Telephone. Central 3462 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 





MAJESTIC BLDG., ‘DENVER, COL 
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DONALD F. CAMPBELL 
CONSULTING ACTUARY 


| 
| 





76 WEST MONROE STREET CHICAGO | 


Telephone, Randolph 912 


Complete Rate Books Formulated 


FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


811-812-813 HUME-MANSUR BLDG., INDIANAPOLIS, IND. 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


ST. LOUIS, MO. 


CHEMICAL BUILDING 
HARRIS E. VINEBERG 
Fellow Actuarlal Society of America 
CONSULTING ACTUARY, INSURANCE 
EXAMINER 


CHICAGO 


First National Bank Building 


JNO. A. COPELAND 
CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA: 








JAMES H. WASHBURN, F.A.I. A. 


CONSULTING ACTUARY 
ROOM !303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway 


New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 





F M. SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 


Burne & SpwaKMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 
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Actuarial 








x C. RAFFERTY 
CONSULTING ACTUARY 
Sulte 714 Weightman Building 





Philadelphia, Pa 


_A, SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 


FREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 


402-404 Kraft Bullding Des Moines, lowa 


Telephone Walnut 8761 


‘w, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


256 BROADWAY NEW YORK 
W., R- HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 





Insurance Lawvers 
IRELAND 
GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 


Refer to Equitable Life, Mutual Life, New York Life, M litan, Etna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at elfast. Cables: Mclidowie, Belfas 








Insurance Examiners and Adjusters 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liabilit ‘ 
Compensation R. L. NASE Virnitery 
tase Adjuster for Casualty Companies Re cets 

Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 








Claims 








TRUST ESTATES 
By W. J. Stnciarr 

Well-to-do men frequently have their minds burdened with the necessity of making 
some fitting provision for those who will survive them. A leaflet published by The 
Spectator Company entitled ‘Trust Estates” sets forth convincingly the methods 
and advantages of creating a trust fund with a life insurance company to provide an 
annual income in the future. A real business producer. 

Prices: per copy, 15 cents; 50 copies, $4,00; 100 copies, $6,00; 500 copies, $20.00; 
1,000 copies, $35.00; 5,000 copies, $150.00; 10,000 copies, $250.00. 


THE SPECTATOR COMPANY 
CurIcaco OFFICE 


135 Willi Street 
Insurance Exchange "in ee 


New Yore 





THE 


SPECTATOR 





Thursday 














Cc. A. PALMER, Prest. S. D. ANDRUS, Vice-Prest. 
W. A. ELDRIDGE, Sec. and Managing Underwriter. 


[he Inter-State Fire Insurance Co. 
OF DETROIT, MICHIGAN 


ASSETS - $616,934.38 


LIABILITIES, INCLUDING CAPITAL........... 553,387.67 
NR foe las A ccnccurieen eck oe $58,546.71 
SURPLUS TO POLICYHOLDERS.......... . .$317,696.71 


AGENTS WANTED.-IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 


Western Michigan 
General Agency Openings 


OUR POLICIES SELL 


RATES PER $1,000 
Age 35 
Age 45 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 


see eee PED 8 FABRE VI peer ree nsvnse 


eee eee ee wee PRU 8 8FARBS BI nee eee err evens 














MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 





Policies Issued on the Weekly Plan Only 
‘‘Our Record is Our Reputation” 


W. A. JOHNSON, Pres. 





J. A. WALKER, Secy. 
il 











Fire Casualty Life 


RE-INSURANCES 


WILLIAM GC. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 











_ pany? 


Reserves and Surplus to Policyholders A Good Policy 


$1,685,000.00 “Zin |” 
canes “ 
LiFe. eat 


INSURANCE CO. 
SEATTLE, U. S. A. 


Protection to you 
while living,andtc 
yours afterwards 


Good Agency Cor- 
tracts to Reliable 
“Live” Insurance 
Men—Write today 





Home Offices, Northern Life Building 
Fourth Ave. and Seneca St. 


D. B. MORGAN 
President 




















WHAT MONEY COULD NOT BUY 


| HiDThe name Massachusetts Mutual is packed full of meaning to 


the insuring public. It stands for perfect protection at low net cost, 
for absolute security, and for unexcelled service. It stands for some- 
thing which no money could buy—an untarnished reputation. Sixty- 
eight years of square dealing have gone into the making of that name. 
Is it strange that it means so much to the representatives of the Com- 


Joseph C. Behan, Superintendent of Agencies 
MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts. 
Incorporated 1851. 




















\ The Sub agent who is producing a fair amount of 
good business would do well to tie up under our direct 
contract with the Company and secure home office 
assistance and full general agent’s commissions. 
The young company appreciates the value of a good 
representative. Here is a chance to grow with a 


growing company. 
PURITAN LIFE INSURANCE COMPANY 


Organized 1907 
HOME OFFICE PROVIDENCE, R. I. 











SALARY AND COMMISSION 


offered to capable man to manage an im- 
portant open territory, comprising seven 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 
SCRANTON, PENNA. 














Extracts from Report of Examination of 


Southwestern Life Insurance Company 


By the State of Texas, June 28, 1915. 


“Tt is noteworthy that this Company was organized 
without any promotion expenses.” 

“T beg to report further that I find the Company in 
-xcellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.” 
HOME OFF;:CE, DALLAS, TEXAS. 
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WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA 


Guaranteed low cost policies. As good as we can make them. 


Any one of the above is an absolutely first class opportunity. Ii 
your record is clean and you can furnish evidence of your Ability as a 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice-President 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 
The Rookery, Chicago 
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Largest Life Insurance Business in the World 


METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORFORATED BY THE STATE OF NEW YORK) 





HALEY FISKE, President 





Total Amount of Outstanding Insurance............................ $4,429,511,816 
Larger than any other Company in the World. 

Ordinary Life Insurance paid for in 1918............................. 463,008,744 
Larger than any other Company in the World. 

Industrial Insurance paid for in 1918........................0....... 419,331,865 
Larger than any other Company in the World. 

Total Insurance placed and paid for in 1918.......................... 882,340,609 

The largest amount ever placed in one year by any Company in the World. 

Gain in Insurance in Force in 1918................................... 493,329,918 
Larger than any other Company in the World. 

Number of Policies in Force December 31, 1918....................... 19,784,261 
Larger than any other Company in America, 

Gain in Number of Outstanding Policies............................. 1,521,328 
Larger than any other Company in the World. 

a ee ee ee eR Toy ee ee ee RE re eke 775,454,698.28 
Increase in Assets during 1918....................... ccc ee cece ceceee 71,429,182.97 
Larger than any other Company in the World. 

6 5e ori i nh 0 yh Side A aa ee ee 748,405,784.24 
ee ee ee Le eee ere ee nr rr Tr eee oO _. 27,048,914.04 
Number of Claims paid in 1918.............0 000000 ee. 336,533 
Averaging one policy paid for esery 26 seconds of each business day of 8 hours. 

Amount paid to Policyholders in 1918. .................000.0........ 82,391,144.32 


Payment of claims averaged $566.50 a minute of each business day of 8 hours 


Metropolitan nurses made 1,431,085 visits free of charge to sick Industrial Policy- 





holders. 
The Company bought War Bonds of the United States and Canada. . 100,000,000 
The Company’ s employees sold War a Securities and Liberty 

Bonds in 1918 amounting to............................0.... 133,000,000 

DIRECTORS 

JOSEPH P. KNAPP, FREDERICK H. ECKER, Ortro T. BANNARD, ALBERT H. WIGGIN, 
HALEY FISKE ROBERT W. DEFOREST, MITCHELL D. FOLLANSBEE FRANK B. Noyes, 

mia Pe pal JOHN ANDERSON, WILLIAM B. THOMPSON, ARTHUR WILLIAMS, 
WILLIAM H. CROCKER, ALANSON B. HOUGHTON, JOSEPH P. Day, EMERSON MCMILLIN, 
HENRY OLLESHEIMER, WaLTER C. HUMSTONE, Otis H. CuTLER, RICHARD BEDFORD BENNETT, 
MorGAN J. O'BRIEN, ALEXANDER P.W. KINNAN, LANGDON P. MARVIN, Festus J. WADE. 
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Great Southern 
Life Insurance Co. 


of Texas 





Insurance in force over $80,000,000.00 





Assets over $10,000,000.00 


Dallas 














SAFETY for 
THE WIDOW’S MONEY 


Through The 


. MONTHLY 
. INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 








A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


P. O. Box 617 


INCORPORATED 


Louisville, Ky 























AN INVALUABLE 
REFERENCE WORK 
ON FIRE HAZARDS 








ema 
—- a 
—- 





THE CONDENSED 
CHEMICAL DICTIONARY 


FOR UNDERWRITERS 
INSPECTORS, AGENTS, 
BROKERS, ETC. 





Names and uses of 7,000 chemicals, with 
synonyms; chemical formulas; colors; 
properties; constants; specific gravities; 
melting points; boiling points; solubility 
in water, alcohol, ether and other sol- 
vents; their preparation and materials 
from which they are made; with a brief 
outline of the process; their grades and 
the kinds of containers in which they 
are customarily shipped. 

Fire Hazards are also defined, and the rail- 
road shipping regulations are given. 

Chemicals are arranged alphabetically. 

Book contains 528 pages, 6x9 inches in 
size. 

Specimen Subject Showing Method 
of Treatment. 

Acetaldehyde (Ethyl aldehyde, Acetic 
aldehyde, Ethanol, Aldehyde) 


CH3 CHO. 

Color and _ properties: Colorless, light, 
inflammable liquid; pungent, fruity 
odor. 








th, ( ondé vy 
is 


Chemice’ 
pic tonal 





Constants: Specific gravity o.801; boil- 
ing-point 21°C. 
Soluble in water, alcohol and ether. 
Derivation: (1) Commercially obtained 
(a) from “first runnings” of alcohol 
stills by fractionation in a special still; 
(b) by passing alcohol vapor over 
platinum black; (c) by synthesis from 
acetylene gas. (2) By pouring a mix- 
ture of 90 per cent. alcohol and con- 
centrated sulfuric acid into a_ solution 
of potassium bichromate. The mix- 
ture is heated in a reflux apparatus 
and subsequently distilled. 


Method of _ purification: Rectification 
in a special type of still. 

Grades: Technical. 

Containers: Iron drums. 

Uses: Paraldehyde; organic synthesis; 
silvering mirrors; dyestuffs. 

Fire hazard: Dangerous. 


Raiiroad shipping regulations: Red 
label 





PRICES, PER COPY, DELIVERED 


STIFF COVER EDITION, $5.30 
Chicago, Office: 
INSURANCE EXCHANGE 
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FLEXIBLE COVER EDITION, Thumb Indexed, $6.30 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 


erent 


Thursday 
























Sole Selling Agents for THE INSURANCE WORLD New York 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMP4aIv 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles. Resident Mgrs. for N.V. State, S6 Maiden Lane, N.Y. 











WE WANT AGENTS 
to push our five=-point-nine policies. 
Excellent Iowa territory and liberal 
s ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO: 
Heme sasmiteaaiimn setae tng Moines, Iowa 














Home Friendly Society 
of Baltimore, Maryland 


has grown s0 in popularity until it 1s now generally conceded to be 
“tone of the leading Industrial life insarance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 

Write for 


Rates ara Terms to Agents 





SURETY CASUALTY 
BONDS INSURANCE 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 

















GEORGEWASHINGTON LIFE INSURANCE CO. 
Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present}we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 


C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 











FOR FOLDER. 
SHOWING ELABORATE DISPLAY 





IRGANIZED 
Oey 


CGuaran Ee hind 
Life 
Botevel chive! 
@hittolatet 


 Banexenve PURE LIFE 
Keonvent-. INSURANCE 
& MEN OF ABILITY PROTECTION 





PIONEER LIFE INSURANCE CO. OF AMERICA 


Kansas City, Mo. 
POLICIES THAT SELL 


Double Indemnity for accidental death. 
Total and Permanent disability benefits. 
Partial disability benefits. 
Surgical Operation benefits. 
Annual Dividends. 
Policy Ivan insurance. 
Freedom, occupation and travel. 


TERRITORY OPEN IN MISSOURI AND KANSAS. 
John W. Cooper, President. 

















CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: CALEDONIAN BUILDING, 50-52 Pine Street, N. Y. City 


CHAS. H. POST, U. S. Manager 
R. C. CHRISTOPHER, Assistant U. S. Manager 
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THE CALL OF THE WEST 


Where Nature and Industry Combine 
under the Inspiration of the Wonderful 
“Spirit of the West,’—The Spirit of Prog- 
ress—in furnishing the Life Insurance Sales- 
man a field where his highest ideals may be 
realized in the fullest measure. Where the 
sun shines 365 days in the year and there are 
no limitations of weather conditions to hand- 
icap Ambition’s urge of the man who WILL. 





THE WEST COAST LIFE is calling for Reapers—salesmen 
of successful experience and high ideals in Life Insurance Service 
—to join itt FOURTH CAMPAIGN OF THE GOLDEN 
HARVEST, which began September Ist and will continue 
throughout the remainder of the year. 


The harvest is ripe for the sale of West Coast Service and the 
financial rewards are unusually liberal and attractive to life 
underwriters who desire to build a profitable future in the land 
of perennial sunshine and prosperity. 


If YOU feel the Call of the West, obey that impulse by writing 
at once to 
CHAS. W. HELSER, Vice-President 
“WEST COAST LIFE” 
376 Pine Street 


San Francisco, Cal. ~ 








Desirable 





openings in North Carolina 
to a limited number of men 
able to furnish good references 


By 


SOUTHEASTERN 
LIFE INSURANCE CO. 


of Greenville, S. C. 


APPLY TO 
C. W. ESTES, Supt. of Agents 
Columbia, S. C. 




















ACTUAL RESULTS FROM 


SCIENTIFIC—FIRE—Loss—ADJUSTMENTS | 


EXPLAINED FULLY IN OUR NEW BOOKLET 


**Proof of Service’’ 


MAILED FREE TO FIRE INSURANCE BROKERS 
AND AGENTS 


STANDARD APPRAISAL COMPANY 


HOME OFFICE 


CHICAGO 3 6 i I N E S T R E ET BOSTON 
DETROIT PHILADELPHIA 
TORONTO NEW YORK KANSAS CITY 
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